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| HAVING been proved by the 
decision of the nine old gentle- 
men sitting as the supreme court 


of the United States that the 
Wagner Act cannot be laughed | 
off, not only industry but labor as 
well must work under that act, 
the Packard case seems to have 
been a most excellent demonstra-| 
tion of how, when both sides are 
sincere and lay all their cards on} 
the table that arguments with) 
labor can be settled without costly | 
disturbances and sit-downs which | 
stop production and throw ma- | 
chinery out of gear for months) 
and months. 


* %* %* 


NO COMPANY manufacturing 
automobiles could have been more} 
friendly to labor than Packard, | 
which was willing to listen to its 
workmen provided they could} 
prove by ballot, taken under the 
Wagner Act, that they wanted the 
UAW to represent them in collec-| 
tive bargaining. That’s been done} 
in a way demanded by law and 
all that is left is for the two, em- 
ployer and employes, to iron out 
the demands of the workmen in 
the conference room. I look for 
no hitch there, for, labor having 
proved its case in the balloting, 
the UAW should be so satisfied 
with the ground gained in prov- 
ing its membership strength that 
it should be most tolerant when it 





goes through the 22 demands 
made on the company. 
* cd ES 


ONE THING remains. Indus- 
try never will be satisfied until 
labor proves that the unions repre- 
senting them are responsible and 
that contracts entered into must 
be lived up to. That’s the job the 
high commands of the labor 
unions must tackle at once. And 


(Continued on page 18, Col. 1) 








The Top Ten 
PASSENGER CARS 
First Ten in Registrations 
as Reported in ADN Today. 


1937 1936 
Pos. Make Pos. 


1—212,010 Ford 199,812— 2 
2—160,482 Chev. 161,265— 1 
3—132,012 Plym. 92,896— 3 
70,542 Dodge 46,628— 4 


yp 
5— 44,294 Pont. 38,110— 6 
6— 39,996 Olds. 31,341— 5 
J— 37,696 Buick 28,541— 7 
8— 25,831 Huds.* 19,366— 7 
9— 23,172 Pack. 11,282—11 
10— 21,475 Chrys. 10,049—10 
*Includes Terraplane. 
Total All Makes 
848,231 682,096 


See Total Registrations to Date, 1937- 
1936, pages 16 and 17 this issue. 





| meeting of the U. S. Cham- 


| sitions 


| public peace,” the _ resolution} 
says: 
“The laws should be extended | 


C. of C. 


Highway, Taxes 
And Control Laws 
Also Discussed 


By WILLIAM ULLMAN 


WASHINGTON. — Dele- 
gates to the 25th annual 





ber of Commerce are scat- 





Gives Labor Plan 


Gu —_ * : eo 











putting their organization upon 
record on a variety of matters | 
directly affecting the automo- 
tive industry. These resolutions 
have to do with labor relations, | 
highway improvement and gov- 
ernment contracts. 

The labor relations resolution | 
adopted takes a number of po- 
opposed by organized 
workers. After asserting that 
“all persons, employers, employes 
or others, should be equally and 
immediately amenable to laws in 
all states against breaches of the | 


tering to their homes after| f 


HONORING THE BIRTHDAY of Paul G. Hoffman, president of | || 
| Studebaker, dealers from all parts of Canada attended a 1 
Monday, in the Prince Edward hotel, Windsor, Ont., and drove away | 
rat the luncheon were, left to right, 


100 Studebaker ccors and trucks. 





A. L. Frank, president of Studebaker Export Corp.; Hoffman, and 


|M. S. Brooks, vice-president of Studebaker Corp. of Canada, Ltd. | 


Details of Chevrolet 
Dealer Committee Plan 





to include provisions specifically | 
directed against concerted action, | 


| whether or not accompanied by} 


disorder, directed by individuals, | 
groups, or organizations, to bring} 
any degree of coercion through | 
economic channels upon the pub- 
lic or upon public authorities—leg- 
islative, executive or judicial. In- 
asmuch as corporations are not 
permitted to make political con- 
tributions, it should be in order 
(Continued on page 2, Col. 5) 


Dealers Endorse 
Pa. Anti-Finance 
Packing Measure 








PHILADELPHIA.— Over- 
whelmingly endorsing a bill regu- 
lating the sale of new and used 
cars in Pennsylvania, more than 
700 dealers attended a_ special 
meeting, called by the Philadel- 
phia Automotive Trade Assn. 
here this week to consider regu- 
latory legislation for the industry. 


The bill, sponsored by Senator 
B. B. McGinnis who explained the 
measure at the meeting, is aimed 
at unfair or “chiseling” practices, 
such as allowing or implying the 
allowance of more than a used 
car is worth, the excess being re- 
covered by “packing” finance and 
insurance charges. 


McGinnis outlined the bill as 
follows: 
1 Regulations would be enforced 
by a motor vehicle dealers’ 
commission of five members—two 
dealers of not less than five years’ 
experience in handling new cars; 
one dealer in used cars exclusive- 
ly witth the same period of ex- 


(Continued on page 3, Col. 1) 






“for delivery 
coronation” is on its way. Follow- 
ing many others, it will be hoisted 
aboard the Queen Mary, May 5, 
and will be deposited in South- 
ampton four days later for im- 
mediate delivery to Prince Ali 
Khan, of India, now in London 
to attend the coronation. 


Revealed by Holler 





DETROIT.—Details of Chevro- 
let’s committee system of opera- 
tion which has been subjected to 


ing the past 
several 
were 
Friday by Wil- 
Chevrolet gen- 
ager. According 
to Holler the 
plan sets a new 
pace in dealer 
factory relations 
and is designed 
to meet the present demand for 
modern methods of merchandis- 
ing. 

“There is a decided contrast and 
a radical difference between the 
new Chevrolet committee system 
of operation and the old-fashioned 





W. E. Holler 





| Buicks Reach 
Royal Buyers 
At Coronation 






FLINT.— The last Buick car 
in London before 


Thereon hangs a tale—a story 


of buzzing cables, trans-Atlantic 
telephone calls, 


imperative tele- 
(Continued on page 2, Col. 1) 


months, | 
revealed | 


liam E. Holler, | 


eral sales man-| 


rigid tests dur-| 


dealer advertising 
Holler stated. 
new set-up the dealers bring up 
every subject relating to every de- 
partment of their business, mak- 
ing definite recommendations as 
to how the factory can help and 
also strengthen their operations 
and make the factory plans for 
dealers more practical in their ap- 
plication. 


“On the old basis of an adver- 
tising conference, the dealers had 
little to say and the factory pre- 
sented a ‘prepared’ program, 
which did not give the dealers 
free and full opportunity to par- 
ticipate in the management of the 
sales department on a partnership 
basis. 


“On the old-fashioned basis, the 
factory officials prepared and pre- 
sented their own plans to the 
dealers attending their meetings, 
while under the Chevrolet set-up 
the factory officials prepare noth- 
ing. The dealers meet—represent- 
ing the zone and region where 
they are located—under definite 
instructions from the dealer body 





in that territory. 

“Prepared addresses by factory 
officials are out. Under the new 
system the factory officials are 
specifically requested not to par- 
ticipate in the meeting at all, but 
to be in attendance to answer 
questions and give information, if 
and when requested by the deal- 
ers themselves. 

“Dealers actually run the meet- 
ings, prepare their own resolutions 
which are taken from the zone to 
the regional meeting, where they 
are discussed by the regional 
dealer committee and then after 
the national-chairmen are elected, 
the resolutions of the zone and 


(Continued on page 2, Col. 3) 


uncheon, | 


conference,” | 
“Under Chevrolet’s | 





Victory by Union 
Seen as Aid to 
Karly Agreement 


Gov. Murphy Is Seeking 
New Labor Legislation 
In Michigan 





By WILLIAM C. CALLAHAN 


DETROIT. — Agreement 
early next week in the con- 
ferences between the Pack- 
ard Motor Car Co. and 
the United Automobile 


Workers, seemed almost assured, 





a | Friday, following the overwhelm- 


| 


Chrysler Invited | 
To Perkins Parley | 
WASHINGTON.—The au- | 
|}! tomotive industry has won 
| recognition at last. In the | 
series of round table con- | 
ferences called by Secretary 
of Labor Frances Perkins 
to discuss collective bargain- 
ing in the light of the Wag- 
ner Act’s validation by the 
supreme court, 

It was not represented at 
the initial parley but Walter 
P. Chrysler has been invited 
to participate in the one 
called for next Tuesday. 


| 
| 
| 





| ing victory of the union in the 
| elections of Wednesday, the first 
|} in the automotive industry under 
the Wagner Act. At the close 
of the Friday conference, which 
adjourned until Monday, union 
spokesmen declared that 19 of 
the 22 points under dis- 


(Continued on page 2, Col. 1) 





Chicago’s Parts 
Exhibit Attracts 
Large Attendance 


By MEL ADAMS 


CHICAGO. — Again this week 
Chicago became the capital of the 
automotive equipment industry 
with the staging of the fourth an- 
nual Automotive Maintenance Ex- 
hibitions at Navy Pier. The event 
was under auspices of the Illinois 
Automotive Assn., and proved an 
occasion for the gathering of 
thousands of jobbers, dealers, 
service station, filling station and 
garage operators, fleet owners and 
manufacturers’ representatives. 

Setting a record for number of 
exhibits, 187, the sponsors ex- 
pressed themselves as gratified at 
the turnout of visitors from the 
trade and industry. As for the 
manufacturers, they viewed the 
interest among wholesalers and 
others in the trade as a good 
omen for their lines during the 
remaining months of this year. 

Those in attendance were drawn 
from the five middle western 
states of Illinois, Indiana, Mich- 
igan, Wisconsin and Iowa. They 


(Continued on page 3, Col. 1) 
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Gov. Murphy y Seeking New 
Labor Legislation in Mich. 


(Continued from 


cussion already had been agreed | 
upon. 

Meanwhile, Detroit is trying to 
evaluate the effects of the vote} 
at Packard, in which 11,588 | 
workers expressed a desire to} 
have the UAW represent them, 
against 2,655 who opposed such 
representation. There is a gen- 
eral feeling that if workers and 
employers co-operate in elections 
of this sort, some basis for the| 
avoidance of shutdowns may be 
arrived at. 

On the other hand, there are 
those who feel that the elections 
determine only who shall engage 
in bargaining with the employer 
and present no basis for agree- 
ment on questions in disputes 
between bargainers after the 
bargainers have been selected. 

In view of the heavy plurality 
set up by the union in this week’s 
election, there seems little ques- 
tion that its representatives will 
be accepted as the sole bargain- 
ing agents for Packard workers 
under the terms of the Wagner 
Act, although the supreme court 
in upholding that law pointed 
out that there was nothing in 
the statute to require an employer 
to make an agreement with the 
majority group or to prevent the 
making of agreements with mi- 
nority groups. 

Then, too, the question of 
whether or not automobile pro- 
duction is definitely within the| 
interpretation of interstate com- 
merce and subject to Wagner Act 
is not definitely determined. 

In view of the statement by 
Alvan Macauley, Packard presi- 
dent, following the announce- 
ment of the returns, there ap- 
pears little reason to feel that 


Final Coronation 
Buicks Shipped 
To Royal Buyers 


(Continued from Page 1) 
grams and “must” orders neces- 
sary to the production and ship- 








CONSIGNED for the Corona- 
tion to Military Secretary of His 
Highness, the Maharaja of Nai- 
pur, a Buick series 90 sedan is 
being checked off by James R. 
Seitz, manager of Buick’s export 
department. 


ment of cars wanted by their 
purchasers in London for the 
coronation ceremonies, May 12. 

Prince Ali Khan’s Buick was 
ordered in Bombay, India. It was 
built to his order in the factories 
at Flint and will be delivered in 
London in time for the corona- 
tion. So it is with more than 50 
other “Coronation Buicks.” 





The Maharaja of Jaipur also 
placed his order for a new Buick 
in Bombay. The car was to be 
delivered to his military secretary 
in London, and was shipped Mar. 
20. The Nawab of Phopal’s new 
Buick cleared on the S.S. Ameri- 
can Merchant, Mar. 19. 

“The coronation rush has kept 
the factory export department ex- 
traordinarily busy during the past 





two months,” said James R. Seitz, 
manager. 


AUTOMOTIVE DAILY NEWS, SATURDAY, MAY 1, 1937 


ition Victory in Packard Vote Clears Way for Pact 


Page 1) 
Packard will contest these points. 
His statement read: 

“Our employes have expressed | 
their desires by their votes. We| 
are pleased that the matter has | 
been determined peacefully and | 
with apparent goodwill all 
around. 

“We especially commend Frank 
H. Bowen, regional manager of 
the National Labor Relations 
Board, and the fine group of 
young men with him. for the 
efficient and completely impar- 
tial manner in which the election 
was held.” 

Should it be determined that 
the Wagner Act does apply to the 
production of automobiles, there 
is still that flaw in the law in| 
that it provides machinery to de-| 
termine who shall do what to 
whom, but no machinery to de- 
termine what who shall do to 
whom. 

Gov. Murphy is making an ef- 
fort to set up this supplementary 
machinery in Michigan through 
the creation of a labor board, 
which would act as mediators in 
disputes with power to conduct 
investigations of disputes in or-| 





' 
| 
| 


right, Bellman D. 


president. 


OFFICERS OF THE RECENTLY ORGANIZED Broadway New 
Car Dealers Assn., Chicago, shown planning co-operative newspaper 
advertising campaign to focus public attention on Broadway as 
Chicago’s “greatest and most convenient automobile row.” 


Left to 


Jones, executive secretary; Ralph A. Brunstine, 
president; Charles R. Hearn, treasurer, and James F. Goodwin, vice- 








der to determine the righteous- | 
ness of claims and counter claims. 

Under the Murphy plan, the 
policing powers of the govern-| 
ment would be greatly expanded | 
and at the discretion of the gov- 
ernor. When public interest is 
involved, state police could be| 
used to maintain the peaceful | 
overation of a plant or enforce 
its closing. 

The governor’s plan would pro-| 


vide restrains for both employer | 


and employe. Employers would be 
prohibited from interfering with 
the organization of a union or| 
discriminating against union 
members. It would ban “lock- 
outs” for almost any cause what- 
ever in advance of submitting dis- 
pute to the labor board. 

Oddly enough, the governor’s| 
plan proposes to force the em- 
ployer to discuss grievances “with | 
any organized group of employes” | 


and to bargain with the repre-| 
sentatives, while under the Wag-| 
ner Act the employer could deal | 


only with the majority group. 

Employes would be barred from 
use of 
against fellow workers. 
would be prohibited from engag-| 
ing in any strikes or stoppages 
without first having exhausted 
every peaceful method of attain-| 
ing their end. They would be 
forced to negotiate on all griev-| 
ances and they would not be per-| 
mitted to interfere with the em- 
ployer, other employes or organi- 
zation complying with the provi- 
sions of the act. 

Under the governor’s plan, cop- 
ies of agreements between em- 
ployes and employers would be 
filed with the labor board and_| 
both sides would be held respon- 
sible for their own breaches of 
such agreements. The program is 
now before the legislature. 





| dealers 


intimidation or restrain | 
They 


(Continued from 


region are carried to Detroit for, 
central office consideration.” 


It is claimed by Holler that the | 


organization structure of the two) * L 
ing and management committees | 


series of committees gives the 
an opportunity for a 
larger voice in the retail mer- 
chandising and management plans | 
of the company and in the forma-| 
tion of retail sales department 
policies than any so far evolved 
| by the industry. 


“The committee plan of opera-| 

tion is a new national operating | 
program that has been developed | 
|}and adopted by Chevrolet and is| 
now being used by our field or-| 
| ganization,” he said. “It is one of 
the most modern and far-reaching 
operating programs ever intro- 
duced into the automobile indus- 
try. It involves two very basic 
principles: internal interest and 
self-expression. These two funda- 
mentals will find outlet in this 
new operation and will reflect 
themselves in better programs 
and policies, insuring the perma-| 
| nent success of our retail organi- 
| zation. 
“The used car committees will} 
|confine their attentions to all 
phases of merchandising and the 
| handling of used cars. The plan- 
ee committees will work upon 
| retail selling, trucks, advertising, 
|parts and accessories and the 
supervision and distribution of the 
| special sales promotion and ad- 
| vertising funds of the dealers. 


| 
j 
| 
| 





“Some idea of the tremendous 
| size and magnitude of this opera- 
tion is apparent when it is rea- 
lized that there are 47 dealer 
| planning committees on new cars 





ALL MEMBERS of the automotive sales department of the Ale- 
mite division of Stewart-Warner Corp. attended the luncheon given 


Monday by Chek-Chart Corp. in t 
cago. 


he Lake Shore Athletic Club, Chi- 


Left to right, H. M. Small, western manager of Publicker, Inc.; 


W. S. Bowles, factory sales department of Stewart-Warner; E. M. 
Harrington, of the corporation; C. M. Compher, manager of motor 
oil division, and D. R. Harris, of the equipment sales department. 


New Partnership 
Gives Dealer Real Voice 


| men 


|to present 


| mittees, 


Method 


1) 


and trucks, of 10 dealers each, or 
470 operating at the 47 zone points, 
while in addition there are 47 
zone dealer used car merchandis- 


Page 


of 10 dealers each, or a total 


| of 470. 


“The combined dealer planning 
and dealer used car committees 
include 94 zone meetings every 
month, from which are elected the 
to go to the 18 monthly 
regional dealer planning and used 
car committees from which, in 
turn, they elect their chairmen to 
go to the national meetings on 
new cars and used cars, in Detroit 


|every month. This makes a total 


of 114 dealer committee meetings 
held every month, which enables 
the national dealer organization 
its ideas, suggestions 
and resolutions currently each 
month, while it enables the fac- 
tory to know just what is neces- 
sary for the building up of a 
stronger quality dealer body 
month by month. 


“Careful consideration in the 
selection of these dealers, on both 
the planning and used car com- 
is given to each district 
within a zone, as well as the 
metropolitan and rural areas—so 
that both the large and small 
dealers can be represented in the 
deliberations of the committee 
meetings. 

“Never before in the history of 
American business has there been 
such a close management partner- 
ship between the retail and whole- 
sale organizations as this plan 
typifies and has worked out prac- 
tically during the first four 
months of the dealer committee 
system of management and opera- 
tion. 


“The serious minded manner in 
which the dealers have assumed 
this merchandising management 
partnership has already assured 
the permanent success of the plan, 
because of their deep interest in 
all of the problems and programs 
that have to do with retail mer- 
chandising in the industry today. 

“We in Chevrolet believe that, 
as go the Chevrolet dealer, so 
goes the company, and that this 
new plan will insure a close-knit 
organization of dealers and whole- 
salers into one unit with success- 
fu] solutions of our mutual prob- 
lems in merchandising.” 

The National Automobile Deal- 
ers’ Assn. Bulletin, in recent is- 
sues, paid glowing tribute to the 
new Chevrolet committee system 
of operation. 





Program Offered 
By C. of C. to End 


Labor Troubles 


1) 


that employes’ organizations be 
similarly restricted. 

“Every form of coercion and 
intimidation should be outlawed 
in order that each person may be 
safeguarded in his decisions with 
whom, if anyone, he will associ- 
ate, in lawful ways and for law- 
ful purposes in connection with 
his occupation or business and 
in all other connections. The 
right to picketing should _ be 
limited to giving information and 
should not be permitted to in- 
clude any actions that will cause 
reasonable apprehension in the 
mind of any person that there 
will be injury to himself, or any 
members of his family, person- 
ally or with respect to property, 
business or employment. 

“As the public, wage earners 
and legitimate labor organizations 
are all affected by, and should 
be protected against, irresponsible 
action in labor’ controversies, 
both organizations of employes 
and of employers, negotiating la- 
bor agreements, should be pub- 
licly registered.” 

The chamber attacked the 
Walsh-Healey Act, which imposes 
minimum labor’ standards on 
holders of government contracts, 
declaring: 

“The federal government should 
return to its long-established 
policy of competitive bidding in 
its purchases of manufactured 
goods with only such restrictions 
on. purchases as may be necessary 
to assure faithful performance of 
contracts. Experience under the 
present public contracts act has 
demonstrated the impracticability 
and impropriety of this form of 
federal regulation of working 
conditions. Pending proposals for 
extension of this status, both as 
to the enterprises affected and 
as to the working conditions to 
be regulated, would _ increase 
rather than lessen the objection- 
able features of legislation of this 
character.” 


The highway resolution asserts: 


“Programs for highways of 
general use should be financed as 
far as possible by highway users 
through special taxes or fees, 
none of the proceeds of which 
should be diverted from highway 
uses. Buses should pay a special 
mileage tax based on seating 
capacity, and trucks a _ special 
tax reflecting demand upon high- 
ways. The gasoline tax, kept 
below levels encouraging evasion, 
should be levied only by states. 
Safety, not only through suitable 
highway construction, reconstruc- 
tion and maintenance, but also 
through protective devices, ade- 
quate administration, law _ en- 
forcement and education of high- 
way users, should be a prime 
requirement in all highway pro- 
grams.” 


(Continued from Page 


Truett Becomes Head 


Of New Orleans Firm 


NEW ORLEANS.—John Truett, 
head of the used car department 
of Truett Nash Motors Co. for 
over 12 years, has succeeded to 
the presidency of the organization 
following the death of his brother, 
Felix Erwin Truett. The business 
and service policies of the com- 
pany, Truett announces, will con- 
tinue as in the past, with A. J. 
Morrison appointed to succeed the 
new president as head of the used 
ear division. 


Felix Truett, socially-prominent 
and well known in southern auto- 
mobile circles, died April 18 of 
pneumonia: He established the 
motor car sales concern bearing 
his name 15 years ago and repre- 
sented the Nash Kelvinator Corp. 
in several southern states. 











perience; one new car salesman 
with like experience, 
member with no commercial con- 
nection with the industry. 

This commission would license | 

dealers, salesmen and 
praisers and establish standards 
to determine the value of used | 
ears. It would have authority to | 
examine witness and hold hear-| 
ings. Any information obtained 


by them would be for the confi- | 
dential use of the commission or | 
and | 
would not be disclosed except as | 
might be required in the enforce- | 


other state departments, 


ment of the 
order. 


law or by court 


Chicago Parts 
Exhibit Draws 
Large Crowds 


(Continued from Page 1) 
joined with the manufacturers in| 
expressing that the outlook is 
rosy for sales in 1937. Their pre-| 
dictions were based upon the 
heavy sales of new cars and they | 
declared this is always a good| 
barometer of a similar record for | 
the products of the accessories, 
parts and maintenance manufac- | 
turers. 


A. J. Cole, chairman of the| 
show committee and show man-| 
ager, stated that from 


every | 
standpoint the current effort was | 
by far the most successful up to 
now. He cited particularly the) 
buying interest, the attendance | 
and the number of displays. 


More than 100 leaders of the in- 
dustry took the major part of the 
day off from-the show Monday 
to sit in at a luncheon and meet- 
ing at the Lake Shore Athletic | 
Club. The affair was tendered by 
the Chek-Chart Corp., and the 
speakers on the program revealed 
a plan of balanced accessory sell- 
ing designed particularly to en- 
able gasoline and lubrication prod- 
ucts dealers to increase their 
profits. 


The automotive manufacturers | 
were told that the oil producers 
should be in a receptive frame of 
mind, since only a negligible num- 
ber of filling stations can expect 
to survive on the sales of gaso- 
line and oil alone. These estab- 
lishments, it was stressed, must 
add tires, batteries, windshield 
wipers and many other acces- 
sories required by the motorists, 
and can expect to sell a large vol- 
ume of such items by reason of 
the fact that they service auto- 
mobile owners constantly with 
gas, oil and grease, thereby set- 
ting up contacts of immense value 
in building up sales of accessories. 


Shriners Urged to Get 
Cars While at Conclave 


DETROIT. — Chrysler dealers 
are calling the attention of Shrin- 
ers to the advantage of taking 
delivery on a car in Detroit dur- 
ing the Shrine convention here 
in June and driving it home. By 
doing this, the owner saves the 
price of shipping the car from the 
factory to his home, it is being 
pointed out. 

Another advantage of taking 
delivery at the factory in that the 
car can be thoroughly and care- 
fully broken in during the drive 
home, providing the distance is 
500 miles or better. 





Pa. to Buy Bridges 

HARRISBURG, Pa. (UTPS).—A 
bill to provide money for the acquisi- 
tion of toll bridges on main high- 
ways by the state has been approved 
by Gov. Earle. The act permits use 
of motor fund moneys for bridge 
purchases and reimbursement through 
the toll bridge fund of the motor 
fund when the bonds are sold. 


and one| 


ap-| 
| fee of $2, and used car appraisers | 


| nor supply gratis additional equip- 


6 





| « 


Automotive dealers would be 
required to pay a license fee 
according to volume of business 
| done at retail, ranging from $25 
to $150 annually. Salesmen would 
be subject to an annual license 


e 


an annual fee of $25. 


| 4, The commission would figure 
on a basis of the average sale 


price for used cars of various | 


types during the previous 30 days, 


| of repairing the used car to make 


| over eight years old would have a 
| value over $50. The owner of a 
| used car would be required to pay 
a fee of $1.50 for each appraisal. 


|[ Dealers would not be allowed 
a to sell new cars for less than 
the manufacturer’s advertised 
| price, plus transportation charges, 


ment or accessories. 
Dealers would be required to 
make report of their sales to 
the commission. 
“7 Speedometers of new and used 
4 cars offered for sale must be 
kept connected at all times so 
that mileage reading is not falsi- 
fied. 

The bill also lays down rules for 
the sale of demonstrators, dispo- 


sition of used cars as “junk” and | 


other contingencies arising in 
automobile transactions. It would 
not apply in the case of an in- 
dividual not in the automobile 
business who might desire to sell 
his car to another person, like- 
wise not in the automobile busi- 
ness. 

As regards the licensing feature, 
attention was called by speakers 
to the fact that licensing of in- 
dustry or profession is not new or 
radical, medicine and law being 
cited as examples. 


U. S. Rubber’s Factory 


Council Discontinued 
DETROIT. — Discontinuance of 
the factory council of the United 
States Rubber Products, Inc. was 
announced this week by Robert 
Hill, local president of United 
Rubber Workers of America, CIO 
affiliate. 

“The union,” Hill said, “is well 
satisfied with the quick decision | 
the management has rendered in 
favor of the employes. Employes 
have been assured by the com- 
pany that there will be no discrim- 
ination in the case of any employe 


considered the only real criterion | 
of true value. No appraiser would | 
be permitted to appraise a car| 
above the base figure set, from} 
which must be deducted the cost | 


| it safe and saleable. No used car | 


@ 


| the German Opel, 
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Pa. Dealers Endorse Anti-Finance Packing Bill 
Board Would Set Used Car | , 2 


Values and License Dealers 


(Continued from Page 1) 


vention committee; left to right, 


well, advertising counsel; Frank 


‘In Detroit 


DETROIT. — Plans have been 
completed for the construction of 
the $1,500,000 plant here for the 
new. Diesel En- 
gine division of 
General Motors 
Corp., according 
to 
Crowe, 
general 


first 
mana- 


formed unit. 


member of GM’s 
engineering 
Ww. staff, has been 
connected with 

the corporation since 1920. He is 
reported to have been largely re- 
sponsible for the re-designing of 
after the pur- 
chase of Opel company by GM. 
The new division in his charge 
will manufacture Winton diesel 
engines, ranging from a one-cyl- 
inder 20-horsepower engine de- 
signed for stationary service, up 
to a six-cylinder 160-horsepower 
unit for marine and commercial 
vehicle use. Manufacture of the 
diesel fuel injectors, developed in 
the corporation’s research labora- 
tories for several years, will be 





T. Crowe 


Hufnagel Feted 


NORTH BERGEN, N. J.—Nearly 
1,000 persons attended an entertain- 
ment program staged Tuesday in the 
Lincoln school here to celebrate 
William Hufnagel’s 25 years’ associa- 
tion with Chevrolet Motor Car Co. 
The Hufnagel dealer showrooms are 





who joins the local.” 


located at 5089 Hudson boulevard. 


William T.| 


ger of the newly | 


Crowe, who}! 
had been 4a) 





WORKING ON PLANS for the annual sales conclave of Bendix | | was 
Products Corp., in South Bend, May 26-30, are members of the con- | cars, Hufstader said, unfilled re- 


Clayton W. Butterfield, advertising 


manager of Bendix; H. L. Sharlock, publicity director; Lloyd Max- 


B. Willis, vice-president in charge | 


of sales and chairman of the committee; J. P. Mahoney, vice-presi- | 
dent in charge of manufacturing; O. C. Holaday, service sales man- 
ager, and G. K. Muessel, assistant sales manager. 


Plans for GM Diesel Plant 





are Completed 


{moved to the new plant, while 
units with greater horsepower 
will continue to be made at GM’s 
Winton Engine Mfg. Corp. plant 
in Cleveland. 


ing laboratory, which will provide | 
18,000 square feet of floor space. 
The main plant, with 115,200) 
square feet of floor space, will | 
follow construction similar to the 
laboratory. Contained in this unit | 
also will be a diesel-driven electric | 
plant, supplying power to the rest | 
| of the buildings. 


Seek Alteration 
In Wagner Act | 


WASHINGTON. Organized 
business and industry this week 
moved definitely to attempt to 
bring about amendment of the 
Wagner Labor Relations Act to 
prevent labor organizations from 
engaging in unfair labor prac- 
tices and to assure their respon- 
sibility. A resolution to this effect 
was unanimously adopted at a 
round-table conference on em- 
ployer-employe relations held in 
connection with the annual meet- 
ing of the U. S. chamber of com- 
merce. The resolution was: 

“Resolved, that the round table 
conference on management rela- 
tions with employes requests the 
board of directors of the chamber 
of commerce of the United States 
to immediately prepare and pre- 








SALES STAFF of the R. E. Corrigan Co., Pontiac dealer in Glen- 
dale, Calif., which has made an attractive proposition to purchasers | nouncement was due to the pres- 


of new Pontiacs, enabling the new buyers to fly on a United Airlines 


plane from Glendale to the factory at Pontiac, Mich., take delivery 


sent suitable amendments to the 
National Labor Relations Act 
that will safeguard and protect 
the interests of employes, em- 
ployers and the public by defin- 
ing and prescribing unfair labor 
practices that may be engaged in 
by other parties than the em- 
ployer. Further, that amendments 
be prepared that will establish 
responsibility for the acts of la- 
bor organizations.” 


Summer Steel Prices Set 


First of the two-unit plant to} 
be erected will be the engineer- | 


Buick Output, 
April 10 to 20, 
Is 7.214 Units 


FLINT.—Domestic retail deliv- 
eries of Buick motor cars during 
the second 10 days of April to- 
taled 7,214 units compared with 
7,499 in the first 10 days of the 
month and 5,842 in the corre- 
sponding period of April a year 
ago according to figures re- 
leased this week by W. F. Huf- 
| Stader, general sales manager. 
| Principal factor controlling re- 
| tail volume during the period 
physical delivery of new 





tail orders having increased ap- 
proximately 500 cars since Apr. 
10. These stood at 21,457 on Apr. 
20 as against 20,942 10 days earlier 
and 19,488 as of Mar. 31. Delivery 
of heavy shipments of cars in 
transit was expected to cut into 
| unfilled orders and provide rec- 
| ord-breaking delivery during the 
last 10 days of the month, he said. 


Meanwhile, combined Buick 
production at the Flint factory 
and the General Motors assembly 
plants in Los Angeles and Linden, 
N. J. continued to average 1,200 
cars a day with current schedule 
calling for an increase of this 
volume. 


Feature of the sales report was 
the fact that stocks of used cars 
did not increase during the pe- 
riod, indicating a better than nor- 
| mal used car turn-over. 





| Pontiac ‘Sets Up 
| Used Car Dept; 
Bygel i is Head 


PONTIAC.—Formation of a new 
| used car department patterned on 
the same lines as the new car 
selling organiza- 
tion is an- 
nounced for 
Pontiac Motor 
by C. P. Simp- 
son, general 
sales manager. 
Harry Bygel, 
who has been 
working exclus- 
ively on used 
cars for the 
pastseveral 
months, and 





Harry Bygel 


who has had years of experience 
in this specialized field, will head 
the new department and will re- 
port directly to Simpson. 
Assisting him in the present set- 
up will be Dan O’Madigan jr., and 


Charles Grant, in charge, respec- 
tively, of the western and eastern 
halves of the United States. 


Both O’Madigan and Grant 
have had extensive experience in 
the wholesale end of the Pontiac 
organization. O’Madigan latterly 
having been assistant manager of 
the Oklahoma City zone and 
Grant having worked in the sales 
promotion department of the 
central office, specializing on used 
car assignments. 

Simpson said that present plans 
call for all three men to spend 
practically their entire time in the 
field working with zones and deal- 
erships where acute conditions 
exist, and where the specialized 





As Buyer Convenience 


YOUNGSTOWN. — Announce- 
ment this week of prices in many 
lines for third quarter delivery 
has done much to ease the minds 
of steel buyers, although backlogs 
of orders kept production at 91% 
per cent of capacity for. the fourth 
consecutive week. 


The exceedingly early price an- 


sure of buyers, many of whom 
wished to announce third quarter 


of the car and drive back home. Shown, left to right, are Al Martin, | prices of their own products. The 
removal of price uncertainty also 


has reduced speculative buying to 
a minimum. 


Bud Jones, Joseph Kelso, Andy Anderson, Robert Vogel, Hal Foster 
and Neil Steward; kneeling, Elmer Graham, B. E. Alvord and Len 
Hemmelberger, all of the Corrigan company. 


knowledge and training of the 
used car officials could best be 
utilized to the advantage of the 
dealer organization. 


The appointments were effective 
as of Apr. 16, and all three men 
are already in the field on their 
new assignments, Simpson stated. 


Labor Bill Killed 


DENVER.—The Colorado legisla- 
ture this week killed the so-called 
“Little Wagner” bill, which was de- 
signed to give the Colorado indus- 
trial commission powers similar to 
those of the national labor relations 
board and effect other reforms in the 
state’s labor laws. 
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N. C. Prepares 


Machinery 


To Enforce Similar Law 


By L. D. BRAY 


SPARTANBURG, S. C.—While 
dealer groups in South Carolina 
heatedly debate a state assembly 
bill designed to curb importation 
of used cars into the state, North 
Carolina prepared machinery to 
enforce a similar act which it re- 
cently legislated into being. 

The North Carolina law, the 
passage of which was aided by 
that state’s Automobile Dealers’ 


Assn., is designed to prevent the | 
|are plentiful in this state is not 


|true, for if it were the prices in 


importation of used 
the state, particularly 


wholesale 
cars into 


from northern cities, where prices | 
are lower than in North Carolina, | 
and to protect buyers from frauds 


and misrepresentations by dealers 
from other states. 

Used cars from 
taken 
dealers in North Carolina are 
exempt from the terms of the new 


law, it was pointed out. Attaches | 


of the motor vehicle bureau stated, 
however, that an exemption form 
which must be filed with an ap- 
plication for a license for such 
used cars is being printed for dis- 
tribution to dealers. The form in- 
cludes a requirement for a descrip- 
tion of the car for which an out- 
of-state used car is taken in trade. 

The new act provides that deal- 
ers who cannot claim that exemp- 
tion but buy used cars outright 
for sale in the state must secure 
a license and title in their own 
mames for each car and post 
surety bond, not to exceed $1,000, 
in the amount of the sale price of 
the car and pay a fee of $10 for 
filing bond. 

The bond is intended to pay all 
loss, damages and expenses that 
may be sustained by the pur- 
chaser, that may be occasioned by 
reason of the failure of the title 
because of fraudulent misrepre- 
sentations or breaches of war- 
ranty as to freedom from liens, 
quality, condition, use or value of 
the motor vehicle sold. 

Meanwhile, leading automobile 
dealers of South Carolina, debat- 
ing the merits of legislation such 
as was adopted in North Carolina, 
are organizing to support or op- 
pose the similar measure, now 
pending in their own state as- 
sembly. 

One dealer group revealed that 
it had forwarded to the legislature 
a letter asking members to sup- 
port the bill. The second group de- 
clared their opposition to the pro- 
posed measure and formulated 
plans for opposing it. 

The text of a signed statement 
issued by the eight local dealers 


opposing passage of the used car | 





Gridley Elected 
At Borg-Warner 


CHICAGO.—G. C. Gridley, who 
has been with the Mechanics 
Universal joint division of the 
Borg-Warner Corp. for more than 
20 years, was elected vice-presi- 
dent at the annual meeting of 
the board of directors held in 
Rockford. Gridley will continue 
as works manager. 

R. R. Rolph, sales manager, with 
offices in Detroit, was also 
named a vice-president, while E. 
C. Traner, president, general man- 
ager and treasurer, G. A. Shall- 
berg, secretary, and W. E. Gustaf- 
son, assistant secretary and 
assistant treasurer, were all re- 
named to their offices. 

All officers of the Rockford 
drilling machine division of Borg- 
Warner, were also_ re-elected 
They are: E. C. Traner, president 
and treasurer, E. C. Shields, vice- 
president, G. A. Shallberg, secre- 
tary, and F. M. Palmquist, assist- 
ant treasurer and assistant sec- 
retary. 





bill as it is now drawn follows in 
part: 

“The objection to the bill is 
that as it now reads it is dis- 
criminatory, permitting new car 


dealers to bring in new cars from | 
out of the state, but prohibiting | 


any dealer, whether in new or 
used cars, from going out of the 
state to buy used cars to be 
brought into the state for resale. 

“The argument that used cars 


this state would not be higher 
than they are in neighboring 
states. The return to employment 
of thousands of poor people in this 


| state has created a demand for 


another state | 
in trade for cars sold by| 


cheaper used cars which cannot | 
be met, and the legitimate deal- 
ers in this state are forced to go 





elsewhere to buy the merchandise 
for which there is such a large 
demand. 
“The dealers throughout the} 
state who are opposing the bill | 
are not opposed to the keeping | 
out of out-of-state dealers from} 
dumping used cars in this state, | 
but they do want the right to buy 
their cars anywhere in the United | 
States. If this bill were passed, the | 
one to suffer would be the poor 
man of the state who must buy a 
used car. The bonding of each 
car, registering same with the 
state highway department for ap-| 
proval, registration of car, en- 
dorsement of bill of sales would 
create an extra expense, would 
mean a considerable loss of time 
to the dealer and customer, and 
all this expense would be passed 
on to the purchaser, making the 
price of used cars increase by 
leaps and bounds, imposing a se- 
vere penalty on any person who 
must buy used car transportation. 
“The bill, as we see it, would 
stifle competition, since it would 
force all dealers to have to sell 
new cars to be able to obtain a 
used car, and it would discrimi- 
nate in favor of the dealers who 
deal only in new cars. The bill, as 
we see it, is poorly presented, 
since it would permit any used 
car dealer to go out of the state 
and buy a new car but would pre- 
vent South Carolina dealers from 
going out and buying used cars. 
“The large majority of dealers 
want the bill either killed, or 
amended so that it will be a pro- 
tection to all dealers, whether new | 
or used car dealers. and do not} 


| want it passed as it now is, as it} 
| would be a distinct handicap to} 


the dealers and a severe penalty | 


to the poorer people of the state. | 
“Local dealers who have pro- 
tested against passage of the bill 
in its present form are: Stratford 
Motor Co., Oldsmobile; R. E. Foil, 
Chrysler and Plymouth; Cadillac- 
Pontiac Sales Co., Cadillac, La- 
Salle and Pontiac; Charles Sparks 
Nash-LaFayette; Cantrell Motor 
Co., used cars; Marvin Seay, used 
cars; Thompson Motor Co., used 
cars; W.C. Moore, used cars.” 


INCLUDED AMONG THOSE 


ATTENDING THE LUNCHEON given Monday by Chek-Chart | 
Corp. in the Lake Shore Athletie Club, Chicago, were, left to right, 


So. Carolina Dealer Groups Debate Used Car Bill 


Ray Shaw, president of Chek-Chart, and J. S. Keller, sales director. 


FLINT.—Increase in the manu- 
facturing executive staff of Buick, 
involving the creation of two new 
posts and the promotion of seven 
men in key positions, was 


Curtice, president. 

The action was taken as a re- 
sult of increased 
activity of this division of General 
Motors, which has experienced 
steadily expanding operations dur- 
ing the past three years. 

Functioning 
Scannell, general manufacturing 
manager, the new changes create 
the position of assistant manager 
of manufacturing, which will he 
filled by O. W. Young, formerly 
general! superintendent; and a 
Buick central office special as- 
signment to which Walter N 
Larke, formerly superintendent of 
the engine plant, has been ap- 
pointed. 

The following promotions were 
announced by Curtice: J. G. Ham- 
mond, from superintendent of spe- 
cial transmissions to general 
superintendent; Fred W. Letts 
from assistant superintendent to 
superintendent of the engine fac- 
tory; Bruce Fonger from night 


Pontiae Distributes 1937 


Service Reference Books 

PONTIAC. To give Pontiac 
dealers complete information and 
afford a permanent source of 
reference for service operations, 
the factory service department has 
distributed the 1937 edition of 
dealer service department forms 
and instruction books. 

The manual explains in detail 
the steps necessary in handling 
all parts and service business 
transactions between the dealer 
and Pontiac Motors. 


in attendance at the Chek-Chart 


luncheon in the Lake Shore Athletic Club, Chicago, on Monday, were, 
left to right, J. Howard Pile, editor; R. P. Summers, Chicago man- 
ager of U. S. Air Compressor Co., and F. C. Reynolds, sales manager 


of the air compressor company. 


an- | 
nounced this week by Harlow H. | 


manufacturing | 


under Charles T.| 


| Buick Creates New Posts, 
Promotes 7 to Key Jobs 


| superintendent to assistant super- 

intendent of the engine factory; 
|R. W. Warnock from _ general 
|foreman to _ superintendent of 
| special transmissions, and Vern 
E. VanSaw from general foreman 
in the engine plant to assistant 
superintendent of special trans- 
| missions. 

With the exception of Warnock, 
who joined Buick last September, 
coming from the Cadillac Motor 
division, the entire group are long- 
time Buick employes. Most of 
them began as hourly-rate em- 
ployes and have risen from the 
lathe and machine shops to their 
present posts. 

Young joined the organization 
as a lathe and boring mill hand 
30 years ago. Hammond first went 
to work as an assistant foreman 
in the engine plant in 1913. Larke 
has 27 years of service starting as 
a general mechanic, while Letts 
was an office boy in the adminis- 
tration building 25 years ago. Fon- 
ger helped build the first Buick 
engine in 1903, while similar serv- 
ice is the record of VanSaw who 
| began as a toolmaker 28 years 
ago. 

Warnock previously had been 
| with Cadillac for six years as gear 
engineer. Prior to that he was for 
|12 years foreman and chief in- 
spector for the Detroit Gear & 
| Machine Co. 


The new appointments are in| 


line with the company’s policy of 
developing and placing its men in 
key positions throughout the or- 
ganization, Curtice said. He an- 
nounced that other promotions to 
fill vacancies created by the 
present shift in executive person- 
nel will be made immediately. 


Chevrolet Awards Sales 


Honors to Detroit Men 


DETROIT.— Awards to 173 
Chevrolet dealers, sales managers, 
and salesmen who qualified for 
membership in the Chevrolet 100- 
Car club in this zone through 
their 1936 performance were an- 
nounced last week by E. J. Mc- 
Clees, Detroit zone manager. 

The awards were made here at 
a meeting at Masonic Temple at- 
tended by more than 1100 Chevro- 
let men in the zone. A. F. Young. 
regional manager of the Flint re- 
gion, and W. J. Graveson, assist- 
ant regional manager, were guests 
of honor. McClees also announced 
awards to 289 men who qualified 
for membership in the 50-Car 
club. Between them, the two 
groups sold more than 55,000 new 
and used cars during 1936, com- 
pany records showed. 


| cs 
‘Depression Lag 

| Ups 1937 Sales, 
_ Simpson Asserts 


PONTIAC.—Unfinished business 
| that has been accumulated by the 
| sales departments of automobile 
|companies during the past seven 
|years is largely responsible for 
|the fact that more cars are being 
built and sold now than in any 
one year since the birth of the 
industry, according to C. P. Simp- 

| son, Pontiac general sales man- 
ager. 
“How heavily the depression cut 
| into a healthy and normal growth 
|in automobile ownership in the 
United States, and what a tre- 
mendous backlog of deferred buy- 
ing it built up, is revealed by a 
statistical study of the Automo- 
bile Manufacturers’ Assn.,” Simp- 
son said. “The figures show a new 
light on the severity of the most 
|recent depression, and gives a 
| better appreciation of the struggle 
this industry went through to 
|gather its present phenominal 
| momentum. 

“From these figures you learn 
that from 1895 to 1929, inclusive, 
there never was a recession in 
total cars registered in one year 
as compared to the previous year. 
Yet in each one of the next four 
succeeding years, from 1929 
through 1933, there was a drop in 
registrations. There was a slight 
gain in 1934 over 1933, and again 
in 1935 over 1934, but the percent- 
age gain in total registrations in 
these years was less than it had 
been at any time since 1895. 

“You learn further that in the 
five years from 1930 through 1934, 
less than 750,000 new and multi- 
car buyers came into the market. 
The cumulative total for those 
five years was less than it had 
been in any one year from 1918 
through 1929. Yet in these same 
five years young people were com- 
ing of legal age, as they always 
had—the age of potential auto- 
mobile ownership—at the rate of 
about 2,300,000 a year. Hence, in 
five years, nearly 12,000,000 po- 
tential new buyers, and only about 
700,000 actual sales to this group, 
as well as to that additional 
group who normally would have 
bought a second or third car dur- 
ing this period. 


Irate Trailerites 
Form New Assn. 


SEATTLE.—Following an edict 
| to vacate premises within the 
city limits, 37 irate members of 
a tourist-trailer colony here have 
formed the National Assn. of 
Trailer Owners and Dealers and 
an active fight for their interests 
is to be made. 

E. R. Howell, of Los Angeles, 
formerly a trailer manufacturer 
who is visiting in Seattle, was 
elected president. Albert Olsen, 
retired business man of Chicago, 
whose trailer was in Seattle at 
the time, is first vice-president. 
Isaac Blumenthal, of Miami, Fia., 
is second vice-president, and 
Lloyd Halladay, secretary. 


Studebaker’s Exhibit 


To Feature Designing 


CLEVELAND. — The latest in 
automobile engineering and de- 
signing will be featured in the 
Studebaker exhibit at the Great 
Lakes Exposition here, May 29 to 
Sept. 6. 

In the Varied Industries build- 
ing Studebaker will display the 
latest of their cars along witb 
mechanized displays. In “The 
Making of a Nation,” central 
theme of the exposition, Stude- 
baker will portray the story of 
transportation through exhibits 
from the Studebaker museum of 
transportation. 








Show Profitable Operations 


M. LUBECK 
has been accomplished, and in this | | 


By E. 


DETROIT. — The Neighborhood | 
Sales and Service Station method 
of automotive merchandizing, 
spensored by Automotive Daily | 
News for the past two years as} 
being the outstanding sales de-| 
velopment of the nation’s dealers, | 
continues to develop and to tie up| 
closely with the lubrication de-| 
partment modernization programs 
and with the open parts display | 
activity. 


Chris Sinsabaugh, which labeled | 
the neighborhood sales and serv- | 
ice idea as the “Old Order} 
Changeth,” and aroused general 
interest, the program of making | 
service accessible to car owners, 
the movement for better mer-| 
chandizing of cars and service has | 
grown rapidly. 

By making it easy for the car | 
owners to get into the dealers’ 
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Neighborhood Sales-Service Stations Come of “Age 


Individual Case Reports 


issue shows three places of busi- 
ness which are following out the 
neighborhood plan in every de- 
tail. 
cess which has 


come to every 


dealer who has adopted the plan} 
|} and then followed out the factory | 


suggestions for follow-ups for 


both service and car sales. 


Among the Chevrolet records of | P 
sales | 


Ever since ADN’s editorial by| station activities, there was found | 
the report of the Silva Chevrolet | 


Julio Silva | 


neighborhood service and 


Co. of Eugene, Ore. 
was a Chevrolet dealer for 15) 
years before he discovered that 
his merchandizing methods were | 
the same as many other dealers | 
and that he was putting cars on| 
the streets of his home town and | 
letting some one else do the serv- | 


| ice work. 


His conclusions as to what was| 


They are typical of the suc- | 





shops, instead of being forced to| affecting his business and his | 


drive through an alley, shop work | 
in every case has increased. By | 
setting gasoline pumps on wide} 
platforms with plenty of parking | 
space, car owner contacts for | 
service or sales of cars have in- | 
creased. By providing means for} 
furnishing the needs of the mo- 


SERVICE SALES HAVE DOUBLED since the Hodge Motor Sales, Inc. 
Ferndale, Mich., moved into this new neighborhood sales and service station. Increased gasoline sales 


profits are given in a letter re- 
cently received by the Chevrolet 
company. He says: 

“IT began to discover that a lot | 








WITH BUSINESS SLIPPING away, the Silva Chevrolet Co., of Eugene, Ore., 


concluded it owed 


better service to its customers. Shown is the new neighborhood service station, with all modern equip- 


ment and spacious floor space, which now houses the company, 


business. 


entrance and exit doors. To the | 
right of the service entrance is| 
the lubrication department, whic ch | 
handles up to 450 lubrication jobs | 
per month. The service section, | 
equipped with all the special | 
Chevrolet high speed tools and| 
testing apparatus is commodious | 


Jump May 


and a special trained crew of me- 'the Rhode Island supreme court | 


in refusing to give an advisory | 


chanics handle every job. With} 


and has 


PROVIDENCE.— Views held by | 


more than doubled service 


Validity of R. 1. F wel Toy: 


Be Challenged 


is that paragraph which reads as 


follows: 
“The constitution and laws of 


of business which I had created | 
was getting away from me. In-|the Chevrolet service follow-up | 9Pinion on the one-cent gasoline | the state contain ample provisions 
| vestigating this condition I came | system in charge of a trained| tax increase and other measures | by which the constitutionality and 


‘to the conclusion that I owed! operator, 


alone are permitting 3,500 contacts with car owners per month. 


torist in the most accessible man- 
ner, dealers have not only been 
able to get back the owners who 
have gone elsewhere but also have 
obtained business from owners of 
other makes of cars. 

Today over 1,400 Ford dealers 
are established in prominently- 
located modern neighborhood sales 
and service stations. Over 700 
Chevrolet dealers have sensed the 
advantages of this type of mer-| 
chandizing buildings. Hudson lists 
a big number. Dodge and Plym- 
outh dealers are adopting the 
program. 

Other dealers are falling in line 
because they have learned that | 
the conventional flat front “Main 
Street” or “Autemobile Row” 
store precludes any definite in- 
dividuality. The neighborhood | 
sales and service idea is being| 
handled by the factory men in 
various ways. Chevrolet with a) 
department set aside for that pur-| 
pose now issues a monthly dealer 
bulletin, in which the best-looking 
or the best-planned building for 
the month is exploited. Ford has 
all its branch managers actively 
engaged in selling the advantages | 
of the idea. Other manufacturers 
are pointing out to dealers the 
advantages of either converting 
present buildings into the new 
type stations or persuading them 
to enter into negotiations for a 
new building, often quite remote 
from automobile row but in a lo- 
cation where the building lot is 
less expensive and allows more 
space for parking and possibly for 
future expansion. 

Records of successful operations 
are legion. ADN has published 
several hundred stories of what 





better service facilities 
many customers. I decided to in- 
crease my service space, make it 
easier for owners to get in and 
at the same time make it easier 
for my service department to 
handle the work. 

“In the old place I had a total 
of 9,200 square feet for service. 


My equipment took up a lot of| cent addition to the station. 


space. There was very little room 
for the cars to be serviced. I 
didn’t sell gas or oil. I was los- 
ing contacts. 

“In the new building I have 


| 27,552 square feet and use 24,500 
feet for service. This ad- | 
space has brought my| tracts a better class of trade, ac- 

|cording to Rivard, and custom-| 


square 
ditional 
monthly billings for service from 


}an average of $1,145 per month} 


in 1935 to better than $2,335 per 


month in only a part of 1936, or} 


a gain of 82 per cent, and will go 


| way beyond that for 1937. 


“In the old place the best I 
could handle was 650 customer | 


labor accounts per month. That 


was the top of the labor ther-| 
the | 


mometer which I had in 
shops. Today I am going over 
1,000 customers per month regu- 


larly and look for even more and} 


is the greatest benefit I will get 
from the new building. It will 
give me more contacts for service 
and for car sales and what :s 
more it will give me an oppor- 
tunity to treat them in a manner 
which will make them want to 
come back.” 

The new Silva station is a 
model. Car sales are handled from 
the center of the building, which 
is also a display room. Two banks 
of gasoline pumps are arranged 
at an angle opposite the service 





to my] coming known as one of the most | ™ent, 
the| the acts or resolutions described | 


| 


| picture on this page shows the re- 


| cess which 
| additions comes from having u| 
| building which in itself is an as- 


the Silva station is be- | forced through the senate last | 
| week are being studied by petro- 
leum, 


challenged through private 
| gation. 

The opinion was requested by 
the 21 republicans who compose 


dan had refused their request for | 
a roll call vote and declared the| 
bill passed on a voice vote. The 
measure would have been defeated | 
on a roll call, since the democrats 
had but 20 votes. 

Republican leaders filed the pe- 


but the senate and house ad- 
journed early the following morn- 
|ing, a fact cited by the court in 
(Dodge and Plymouth),| handing down its opinion early 
this week. 

“As a result of this 
” the court stated, 





adjourn- 


| 
“none of 


efficient service plants on 
Pacific coast. 

A few weeks ago ADN pub- 
lished a _ story relative to the 
growth of the Rivard Bros. sales | action. Hence, if the question pre- 
and service station at Van Dyke sents a case in which the opinions 
and MeNichols road, Detroit. The| of the justices properly may be 
required it must be obvious that 
it is now impracticable to return 
any answer to the senate, as such, 


season to 


}in the question propounded can 
| possibly be pending before the 
senate for its proper legislative 


An- 
other addition was put on at the 
rear of the building. According to 
Rivard, a major part of their suc- | 
necessitated the two| 


in 
involving the exercise of their 


power or the performance of their 


set in ¢ acti siness. eT as ; 
n attracting business. It at tioned in the resolution.” 


Perhaps the most significant 


ers are pleased. Contact with car| part of the decision, in 
owners creates suggestions for} opinion of those who sstill 


(Continued on page 16, Col. 1) 


RECENT ADDITION made to the Rivard Bros. 


groups with the possibility the| 
validity of the increase may be} 
liti- | 
— comes within the purview of 
| the 


the senate majority on the ground | 
that Lieut. Gov. Raymond E. Jor-| t? the possibility of private liti- 


tition with the court last Friday, | 


aid that honorable | 
body in determining any question | 


duty, in respect to the acts men-| 

| stocks of used cars 
the | 
are | 


improving the service and, by pro-| hopeful of a court battle to deter- | 
mine the validity of the increase / deliveries. 


sales and service 


validity of acts of the legislature 
may be tested by the court in a 


automobile and affiliated! proper, litigated case, and we are 


loathe to advance merely advisory 
opinions of the justices unless it 
appears clearly that the question 
constitution, or our duty 
thereunder.” 


It is this view that gives rise 


| gation, with feeling running high 


}among motorists, petroleum of- 


| ficials and other of the various 


| groups which strenuously opposed 


| the increase. 


| Pontiae’ Ss April 
Sales Increase 


Over Mar. Total 


PONTIAC. At ‘the end of the 


| first 20 days of April, retail deliv- 


eries of Pontiac cars in the 
United States were well ahead of 
the same period of March with 
every indication, according to C., 
P. Simpson, general sales man- 
ager, that last month’s record- 
breaking sales of over 25,000 will 
be exceeded. 

During the second ten-day pe- 
riod of April deliveries reached a 
total of 8,177, thus bringing the 
20-day figure up to 15,506. This 
figure compares with 14,846 for 
the same period in March and 
11,743 for the same period in 
April last year. 

Used car sales also have in- 
creased, Simpson says, while the 
in dealers’ 
hands have decreased. Unfilled 
orders for new cars continue to 
rise instead of going down in 
spite of record-breaking sales and 


station in Detroit. Original 


investment of $10,000 has been more than paid for in two years, solely from the service work. 
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Packard’s Plebiscite 


. pera selection by Packard workers this 
week of the United Automobile Workers to represent 
them as sole bargaining agent with their employers re- 
flects an entirely new trend in American thinking. No 
company in the automotive industry, and very few in the 
world, enjoys a more enviable reputation for fair dealing 
with workers than does Packard. This fact alone only 
etches more clearly the picture that the workers of 
America, like the children of Hamelin, who followed the 
mystical Pied Piper, are answering the magic piping of 
John L. Lewis. 

By this we do not mean that this movement is neces- 
sarily sinister. To explain it seems impossible. Perhaps 
it is a reflection of inbred fear of a second depression? 
Perhaps some mirage of Utopia, invisible to our eyes, 
looms before them? Perhaps Utopia is there? Perhaps, 
as we said in the early days of automotive labor strife, it 
represents a determination on the part of workers to be 
considered as men and not as commodities? Perhaps 
business leaders may have been too prone to piddle while 
Lewis piped? Perhaps it’s just because America has 
grown up? Whatever the cause, our best policy now is 
to try intelligently to control its effects. 

That Packard’s past policies with labor did not influ- 
ence the vote reveals clearly that this movement toward 
organization will not recognize factory fences. Its objec- 
tive seems rather to change a situation than to alter a 
condition. Elections at Packard were unquestionably 
conducted with fairness. Charges of coercion seem futile 
” face of the returns. The voice of the workers was 
clear. 

Thus, the Packard plebiscite opens an entirely new 
frontier in labor relations for both sides. Its potentiali- 
ties for development for either good or bad are unlimited 
in either direction. It is our honest, but perhaps stub- 
bornly mistaken opinion, that the workers are listening 
too completely to the mystic peals of the piper’s pipes. 
They may follow blindly into gaping holes in the mountain 
of regimentation. We have a real fear that this move- 
ment may lead workers into a land where their state of 
“economic enslavement by employers” may become 
“abject enslavement by labor leaders.” 

Both employers and employes, in selecting representa- 
tives for bargaining under this new design for living, 
which seems indicated by the Packard vote, must make 
every effort to select the most reliable, rather than the 
most rabid. This new balance of power, properly con- 
trolled and directed, may lead us into that happy state 
of compromise where none is completely satisfied and 
none entirely dissatisfied. Perhaps we are taking the 
Packard vote too seriously, but we should be happy to 
be warned from falling into a puddle by someone shouting 
“look out for the sea.” 

To those leaders of labor who are now pushing for 
complete organization, the Packard vote can mean but 
one thing: new responsibilities in utilizing the powers 
conferred upon them by their selection. In view of the 
fact that they are building an organization which they 
hope will place them on a par with employers, it would 
seem to us that the first move in public interest should be 
to place upon them equal legal responsibility. 





. 


By George M. Slocum 


Few self-ordained 
preachers ever live 
long enough to see 
their warnings 
vindicated by experience. Imagine 
then the gratification to this 
humble columnist who wrote 
under this heading in the Apr. 18, 
1936, issue: 


I REST 
MY CASE! 


“Driving over the highways 
and through the countless towns 
and cities of a good many states 
recently, I have had impressed 
on my consciousness again the 
fact that there are many more 
USELESS stop-lights than there 
are mecessary ones. At first 
blush this sounds like plain 
heresy, because the stop-light 
seems to have been adopted as 
the primary requisite of high- 
way safety. It is a fact, how- 
ever, which any analysis of col- 
lision accidents will substantiate, 
that there is an amazing per- 
centage number at the very in- 
tersections which are protected 
by red and green stop-and-go 
lights, both on country roads 
and city streets. The number of 
accidents due to the simple ex- 
pedient of “trying to beat the 
light” alone will appall you!” 

—and again in the following issue 


dated Apr. 25, 1936: 


“We pointed out that an 
alarming percentage of crossing 
accidents are caused by careless 
drivers who now “try to beat 
the lights.”” That there is a tre- 
mendous waste of time for the 
drivers and their passengers in 
the 25,000,000 cars, trucks and 
buses on our highways “waiting 
for the lights to change.” How 
many times have you stood still 
for what seemed many minutes 
on a country road where no ve- 
hicle could be seen approaching 
the crossing from either direc- 
tion and yet unless you deliber- 
ately chose to violate the law 
you must. wait for the..green 
light to appear.” 

—to read the following press dis- 


patch in yesterday's Detroit News: 
Safety Mark Laid 
To Lack of Lights 


“New York, Apr. 29, 1937 (UP). 

—The National Safety Council 
reported today that Bayonne, 
N. J., a city without traffic 
lights, was the largest city in 
the nation without a traffic 
death for the first quarter of the 
year. Police Chief Cornelius J. 
O'Neil gave credit for the rec- 
ord to the elimination of red 
lights in Bayonne in January, 
1936. 

“I blame red lights for respon- 
.Sibility for a lot of traffic acci- 
dents,” he said. “We found reck- 
less driving to be the major 
cause of traffic deaths and we 
decided that red lights just had 
a bad effect on motorists. The 
motorist sees a light ahead and 
he steps on the gas to get past 
it.” 

“Bayonne has a population of 
91,000 and a police force of 178.” 


We hope to shake the hands of 
the mayor, the common council 
and Police Chief O’Neil of Bay- 
onne, N. J. They have proved by 
actual and practical experience 
that MOST STOP-LIGHTS ARE 
UNNECESSARY! How long will 
it take the rest of the country to 
wake-up to the shameful waste of 
time and the positive. menace to 
safety which the average STOP- 
LIGHT represents? A lighted ro- 
tary island in the center of a four 
cornered intersection (where traf- 
fic is heavy) or an ALL-STOP sig- 
nal (where traffic is light) will 
replace nine-tenths of the present 
STOP-AND-GO signals in the 
United States at a saving in lives, 
property and time. And it took 
Bayonne, N. J. to prove it.—GMS. 
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Time for Long Pants 


In This 


The views expressed in this 


Corner 


column are those of our readers 
Readers 


and do net necessarily coincide with those of the editors. 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Salesmen’s Club 

“The automobile salesmen of 
this tity organized a club @ year 
and a half ago and called same 
‘Retail Automobile Salesmen 
Club’ of Greensboro, N. C., which 
was composed of all retail auto- 
mobile salesmen that were con- 
nected with new car franchised 
dealers, including new and used 
car salesmanagers, with the ex- 
ception of those who were affili- 
ated with the company in an ex- 
ecutive capacity. This club has 
been functioning since then both 
in a social way and a business. 
Meetings are held every other 
Tuesday night with supper being 
served each night. From time to 


time guest speakers were invited 
to join with the salesmen. The 
club also invited all the new car 
dealers as their guests several 
weeks ago to attend and see for 
themselves just what was being 
accomplished. 


“This club has the dealers be- 
hind it 100 per cent. The club is 
operated along the lines of spend- 
ing an hour with your competitor 
and by getting acquainted with 
him socially will have a tendency 
to secure his good will on car 
deals. The club is operating with 
a set of by-laws which are merely 
striving for clean trades for the 
salesmen and house as well. The 
men in this club believe that by 


(Continued on page 18, Col. 5) 








MAY 


Automotive Maintenance 


1- 4—Philadelphia. 
Demonstration 


1-10—Poznan, Poland. Automobile Salon. 
2—Milwaukee. American foundrymen’> 
Assn. 4ist annual convention and es 
position. Milwaukee Auditorium. 
4- 9—White Sulphur Springs, W. Va., 
Summer Meeting 


4-9—White Sulphur Springs, W. Va. 
Summer meeting, Greenbrier Hotel. 


7-10—Osio, Norway. Automobile Salon. 

14-2i—Tulsa, Okla. International Petroleum 
Exposition. 

17-21—Detroit. American Society of Mechanica! 
Engineers. Spring convention. 


20-23—San Francisco. Second annual 
tive Maintenance show. Civic 
tortum. , 

29-Sept. 6—Cleveland. 1937 Great Lakes Expo 
sition. 


SAE 


SAE 


Automo 
Audi 


JUNE 

1- 3—Colorado Springs, Colo. 
troleum Institute. Mid-year 
Broadmoor Hotel. 

13-28—Bordeaux, France. Automobile Fair. 

21-24—Chicago. Automotive Engine Rebuilder 
Assn. 15th annual convention. 

28-July 2—New York. American Society for 
Testing Materials. 40th annual meeting 
and exhibit of testing apparatus and 
equipment. Waldorf-Astoria Hotel. 


SEPTEMBER 


30-Oct. |—Tulsa. Okla. SAE 
bricants Regional Meeting, Tulsa, 


American Pe 
meeting 


Fuels and Lu- 
Okla. 
OCTOBER 


7-9—Los Angeles. SAE National Aircraft 
Production meeting. 


Events 


Ambassador Hotel, SAE 
Production Meeting. 


9—Los Angeles, 
National Aircraft 


Automobile Salon. 
Automobile Exposition. 
York. National Automobile 


i 
7-17—Paris. 
14-23—London, 


27-Nov. 3-—New 
Show. 


28—New York, Commodore Hotel. SAE An- 
nual Dinner. 


28-Nov. 8—Milan, Italy. International Automo- 
bile Salon. 


30-Nov. 6—Buffalo, 
31-Nov. 6—Cincinnati. 


N. Y. Automobile Show. 
Automobile Show. 


NOVEMBER 
4-13—London. Commercial Automobile Show. 
6-12—Akron, 0. Automobile Show. 
6-13—Brooklyn. Automobile Show. 
6-13—Chicago. Automobile Show. 
6-13—Columbus, 0. Automobile Show. 
6-13—Detroit. Automobile Show. 
6-13—Kansas City, Mo. Automobile Show. 
6-13—Newark, N. J. Automobile Show. 
6-13—Philadelphia. Automobile Show. 
6-13—Pittsburgh. Automobile Show. 
6-13—Toronto. Automobile Show. 


12-20—Glasgow. Scottish Internationa) 
mobile Exposition. 


13-20—Baltimore. Automobile Show. 

13-20—Cleveland. Automobile Show. 

13-20—Jersey City, N. J. Automobile Show. 

13-20—Milwaukee. Automobile Show. 

14-21—St. Louis, Mo. Automobile Show. 

14-21—Springfield, Mass. Automobile Show. 
DECEMBER 


Auto- 


8-10—Flint, Mich, SAE National Production | 


tie 


Meeting. 
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‘BEST SALE | EVER LOST,” <,,2/ 


“An old customer changed to the No. 1 CAR 
... and I| changed, too, when | found out why!” 


aim 


: A 


“SOME CARS!” Thousands of buyers and a host of 
dealers are changing to Hudson and Terraplane. 
Have you wondered why? What have these cars 
got that other cars haven’t? Why this tremendous 
interest P “I found out,” says Bill Horton, “before 
I'd driven half a mile in one of them!” 


“| TALKED TO OTHER DEALERS!” Salesmen busy. 
Prospects plentiful. Hudson and Terraplane deal- 
ers. everywhere confident, aggressive, enthusi- 
astic—sharing in a big year! Sales come easier, 
faster, because buyers are attracted to cars that 
have so many exclusive No. 1 advantages. 


Ee a Ran D eel yeas rcs 
Ee Re OO ko ‘Re 


“DOZENS OF No. 1 FEATURES!” Longer wheelbases, 
far more room and power than any competitors. 
Safest brakes — exclusive Duo-Automatic Hy- 
draulics. And the Selective Automatic Shift is 
years ahead! Bill Horton was excited: “Why, 
these cars sell themselves!” 


7 d | 


“NOW, I'M MAKING MONEY!” Under fair policies, 
terms that satisfy, advertising that is strong and 
constant. Factory officials cooperative. Field 
men, that know the retail automobile business, 
efficient and helpful. “Sure, I signed up,” says 
Horton, “an agreement like I’d always wanted!” 


E 
MODERATE PRICE Fie, 


eye 
de 


ne 


“BONNEVILLE FLATS PROOF AGAIN!” 40 American 
Automobile Association records smashed in the 
most punishing tests ever given any stock cars. 
2104 miles in 24 hours, averaging 87.67 miles per 


hour! Bill Horton sampled this performance, 
power, endurance. “How those cars can take it!” 


YOU CAN PROVE IT, T00! 


Sales are climbing every day... 
and they will go higher. Examine 
these cars. Drive them. Talk to 
our dealers. Talk to us. Now is the 
time to act. New sales peaks 
ahead! You can get a bigger share 
selling the No. 1 CARS. Write, 
wire... or better yet—telephone 
TODAY! 


HUDSON MOTOR CAR CO. 
DETROIT, MICHIGAN 


LOW PRICE FIELD 
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Oil Firms Urged to Adopt Accessory Sales Plan 


125 Manufacturers Attend 
Meeting of Chek-Chart Corp. 


CHICAGO. 
oil company into the distribution 
of automotive accessories is 
a matter of choice 
definite necessity. With all major 


oil company stations leased to in- | 
station | 


must stand on its own feet in the | 


dividual operators, each 


matter of profitable operation, 


and it is up to the oil company | 


to show the way. 


That was one of the significant | 
facts brought out during a lunch- | 


eon meeting held Monday at Lake 
Shore Athletic club, and sponsored 
by The Chek-Chart Corp., pub- 


lishers of CHEXALL Accessory | 


Blue Book. 


The meeting, which was at- 


tended by more than 125 promi- | 


The entrance of the | ner 


not | 
but one of | 


nent manufacturers of 
twofold purpose—first, to explain 
a development that seems likely 
|to have a profound effect on the 
sale 
tive accessories; and second, 
present a picture of the oil- 
| marketing industry from a stand- 
point of personnel and buying re- 
| sponsibility. 


described by O. R. Waller, 


Maintenance,” prominent oil- 
marketing publication. 
While most men know 
| thing of the major oil companies, | 
| Waller continued, few are fa-| 
miliar with the importance of the | 


Bundyweld 
Tubing 





UNDYWELD Tubing is rolled from copper-coated 


steel. 
both sides, and electrically 
able structure — unaffected 


It is double-walled, copper finished on 


brazed into a depend- 
by high temperatures 


and vibration. Its great strength has been conclu- 
sively proven in many bursting and vibration tests. 


BUNDY TUBING CO. 


DETROIT, 


ICHIGAN 





automo- | 
tive accessories, was called for a} 


and distribution of automo-| 
to | 


The oil-marketing industry was | 
vice- | 
president of “Lubrication and | 


some-| 


| independent jobber as a factor in 
the distribution of gasoline, motor 
| oil and related products. He is} 


| responsible for the distribution of | 
|60 per cent of the petroleum prod- | 
States, | 


}ucts used in the United 


Waller declared. 


| photographs of typical establish- | 
ments, he presented the jobber as 
a responsible business man, with 
a minimum investment of about | 
$30,000, and with the power to 
make or break any program which 
depends for 
effort and good will 
stations. Independent oil jobbers 
own and 
stations, and furnish motoring 
products to 63,000 
operated stations. 

Facts and figures to prove, 
Waller added, that the total 
amount of gasoline and motor oil | 
| consumed in the United States is 
not sufficient to provide enough 
profit necessary for the 400,000 re- 
tail outlets now in existence. 
the same time, all major oil com- 
panies are desirous of keeping in 
| business those outlets which dis- 
pense their products, both as a 
means of maintaining their 
through-put of gasoline and o 
getting full advantage of their | 
sales and advertising effort. 


The one solution to the problem, 
according to Mr. Waller, lies in a 
program which includes the sale 
and service of other motoring 
— besides gasoline and motor 
oi 
ceiving more and more attention 
from oil companies, and 
tain to prove a basic development 
|in the retail distribution of tires, 
batteries, fan belts, windshield | 
wiper blades, oil filters, battery 
cables and other accessory items. 


The “Balanced Selling” theme 


including J. S. Keller, sales di- 
rector of The Chek-Chart Corp.; 
“Marty” Goldman, executive of an 
advertising agency serving many | 
accessory manufacturers; George 
Norman, who 
standing extension-line program 
| of the Pure Oil Co.; E. P. Warren, 
independent oil jobber of La-| 
fayette, Ind. 





Zehrung Named 
Pennzoil Pres.. 
General Manager * 
OIL CITY, Pa. 


With the ap- 


pointment of W. S. Zehrung as its 
and 


| president general manager, 
the Pennzoil 
Co. is headed by 
one of the 
youngest presi- 
dents in the in- 
dustry. Zehrung 
is 40. 
Announcement 
of Zehrung’s ap- 
pointment was 
made by 





tors, following | 
the resignation | 
of R. S. King, | 
former president, to organize his | 
| own company. At the same time, 
| M. A. Brewster, treasurer and di- | 
| rector, was named vice-president. 

Joining Pennzoil as chief chem- 
ist 
erecting refinery equipment, Zeh- | 
| rung has been successively assist- 
ant superintendent of the refinery, 
director of sales engineering, 
manager of lubricating sales, gen- 
eral manager and vice-president. 

He is a member of the Ameri- 
can Society for Testing Materials, 
the American Petroleum Insti- 
tute and the National Petroleum 
Assn., serving on important tech- 
nical and advisory committees in 
each. 


W. S. Zehrung 


Mechanics Licensed 
TORONTO (UTPS).—Eight thou- 
sand Ontario automobile mechanics 
have taken out “certificates of quali- 
fication” under this province’s Ap- 
prenticeship Act. 








Illustrating his statements with | 


its success upon the | 
of service | 


operate 75,000 service | 


independently | 


At | 


It is a matter which is re-| 


is cer-| 


was expanded by other speakers, | 


directed the out-| 


the | 
board of direc-| 


in 1919, after a year spent | 





CHEYENNE, Wyo. Dealers 
here have improved their service 
departments and are _ stressing 


service operations more than dur- 
| ing any spring in Cheyenne’s his- 
tory. 

The Duggan Motor Co. (Terra- 
plane-Hudson) has just put on its 
annual spring clinic and is pre- 
| pared to handle an increase of ap- 
| proximately 30 per cent in its shop 
and service department, accord- 
| ing to Bud Stewart, service super- 
intendent. The clinic, which was 
|the most intensive in the com- 
pany’s history, was conducted by 
John Harrison, of the Botterill 
Motor Co., Denver, and by L. 
| Jewell, from the Hudson-Terra- 
plane factory at Detroit. It was 
in the form of a training school 
for mechanics and was attended 
by 





lins in Colorado; Cheyenne, Lara- 
mie, Wheatland, Douglas, Torring- 

tor: and Lusk in Wyoming, and 
| Roaktaties, Neb. 

The service department of the 
Knox Chevrolet Co. has been 
newly painted and new equipment 
| added in a “spring-cleanup” cam- 
paign in which customers are 
given a special summerize job for 
$5.95. This includes oil change, en- 
| gine lubrication flushing, trans- 


| chassis, cleaning of car interior, 
|and a wax and polish job, along 


motor oil and gear lubricant is 
extra and, according to F. S. 
| Knox, the special service deal 
serves as a leader to bring in a 
large volume of additional service 
| department and shop work. 

The only “hot valve oil” sludge 
removing machine in Cheyenne 
has been added at a cost of $250 
by the Walton Motor Co. (Ford) 
and “Spring Service Suggestions” 
has been dispatched to all Ford 





| owners in Cheyenne and its trade} 


| territory. A motor tune job to pre- 
| pare 
|a feature of the service campaign, 
| with a flat labor charge of $3.85 
for V-8’s and $2.20 for Model A 
|and B Fords. Parts are extra. 
With the aid of the new sludge- 
| removing machine, 
| cial is offered for $1.50, 
removal of sludge from transmis- 
sion, differential and crankcase 


head service managers from | 
Greeley, Loveland and Fort Col-| 


mission cleaning, rear axle clean- | 
| ing, pressure cleaning of body and | 


with complete lubrication. Cost of | 





ears for summer driving is} 


another spe-| 
including | 


| 


Improved Sevetce Depts. 
Increase Wyo. Business 


Complete lubrication 
and greasing make up a large 
share of the service department 
profits, with only the high grade 
oils and greases being used. 

A “Brighten-up-your-car” spe- 
cial is being stressed profitably in 
the Walton company’s. service 
campaign. Washing, waxing and 
special spring paint jobs are sold 
to the greater percentage of serv- 
ice department patrons, and seven 
experts in body repairing, includ- 
ing top and upholstering, fender 
straightening and refinishing, are 
kept busy in the shop. 

This company now is providing 
service and shop work at two lo- 
cations, including a service garage 
and the “De Luxe Service Station” 
which is kept open all night. 

The Walton company also ex- 
perienced the best April acces- 
sories sales’ volume in its history 
by stressing the merchandising of 
spring accessories and advertising 
accessory suggestions. Items on 
which especially satisfactory turn- 
over was obtained through aggres- 
sive merchandising included car 
radios, spotlights, hub and spoke 
cover sets, electric horns, wind- 
shield wings, electric clocks, road 
lamps, seat covers, oil filters, li- 
cense plate frames, visor vanity 
mirrors, and cleaning, polishing 
and waxing paraphernalia. 

Frank Clark, Inc. (Oldsmobile, 
Cadillac and La Salle) has in- 
creased service department re- 
ceipts this spring by approxi- 
mately 20 per cent. This company 
is featuring General Motors ap- 
proved service, and the service de- 
partment is advertised as the best 
equipped in Wyoming for prompt 
and efficient repair of all GM 
cars, 


and motor. 


American Airlines Use 
New Summer Schedules 
DETROIT.—C. R. Speers, dis- 

trict sales manager for American 

Airlines, Inc., announced today 

that effective Apr. 25 his company 

would begin operation of summer 
schedules. 

The arrival and departure times 
at Detroit on all schedules will 
be slightly advanced and in five 
instances the service will be ad- 
vanced one hour to allow for the 
change effective the same date, 

Speers said. 
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Retail Finance Dollar V Volume Rises 67% in March 


Quarter Strong Despite 
Strikes, Bureau Reports 


WASHINGTON.—The dollar 
volume of retail financing of new 
passenger automobiles in March 
was 66.7 per cent higher than that 
of February and 7.3 per cent 
above figures for March 1936, ac- 
cording to statistics released this 
week by the bureau of foreign and 
domestic commerce. The increase 
from March four years ago was 
449 per cent, the report revealed. 

Last month’s report showed that 
dollar volume in February had 
dropped 9 per cent from the 
volume in January, owing, it is be- 
lieved, to strikes in the automotive 
industry. 

The aggregate volume for the 
first three months this year was 
8 per cent above the first three 
months of 1936 and almost 58 per 
cent higher than the 1935 period. 

Aggregate volume for January 
and February of this year was 4 
per cent above the Sarenegeneng 


U. S. Exports 
Of Tire Casings 
Mount Rapidly 


WASHINGTON.—Tire exports 
from the United States have 
mounted rapidly this year, ac- 
cording to the commerce depart- 
ment. Casings shipped abroad 
during the first two months to- 
taled 167,188 valued at $1,965,788, 
against 147,193 units, valued at 
$1,614,897, in the corresponding 
period of last year. 

The leather and rubber divi- 
sion of the department says in- 
creased total value is occasioned 
by higher unit values resulting 
from higher crude materials 
prices. The average unit value of 
tire exported was $10.97 ($19.05 
for truck and bus casings and 
$10.06 for other motor vehicle 
casings) in January and Febru- 
ary of this year. 

The division disclosed that 
tires are now exported by the 
United States to virtually all 
countries, except tire - manufac- 
turing countries which limit im- 
ports. 


Indiana Studies 


Sodium Lighting 


MICHIGAN CITY, Ind.—A mile 
of sodium safety lighting, spon- 
sored by the Indiana highway 
commission and the first of its 
kind in the state, has just been 
put in operation here on U. S. 
route 20. 

The safety lights developed by 
General Electric engineers have 
been installed by the Northern 
Indiana Public Service Co. to en- 
able the highway commission to 
study the new illumination and its 
effect on night automotive traffic. 
The stretch of highway near 
Michigan City was chosen by the 
commission as an ideal location 
for the lighting demonstration 
because of heavy traffic condi- 
tions, accident frequency, and fog 
which often is a hazard on the 
highway. 


Timken Roller Bearing 
Re-elects all Officials 


CANTON, O.—All officers and 
directors of the Timken Roller 
Bearing Co., were reelected at the 
annual meeting of stockholders 
and members held at the plant 
offices here this week. 

Officers include Henry H. Tim- 
ken sr., chairman of the board; 
William E. Umstattd, president; 
W. R. Timken, H. J. Porter, I. V. 
Buckwalter, L. M. Klinedinst and 
Henry H. Timken jr., vice-presi- 
dents; R. C. Brower, secretary 
and treasurer and J. A. Riley, as- 
sistant secretary-treasurer. 


period of 1936 and 46 per cent 
higher than in the first two 
months of 1935. 

These estimates are based upon 
figures reported to the census 


bureau by a sample group of large | 


finance companies. The dollar 
volume of these organizations 
represents more than three- 
fourths of the automobile finance 
business of the country. 





rr Harmony 
Rules So. Bend 


SOUTH BEND.—Complete har- 
mony within the labor union 
ranks in South Bend for the im- 
mediate future was assured fol- 
lowing a meeting of the South 
| Bend Central Trades and Labor 
Union, with delegates from other 
organized labor units in the city. 


Voting not to expel delegates 
from unions affiliated with the 
Committee on Industrial Organi- 
zation, the group settled the argu- 





ment presented by organizers 
from both CIO and American 
Federation of Labor. Following 
the meeting leaders of both 
groups expressed satisfaction that 
co-operation should rule the activ- 
ities of labor within the city. They 
emphasized, however, that the 
clash between the two powerful 
labor factions has not had much 
effect within South Bend and har- 
mony has prevailed in the city 
for some time. 

Thomas Jeffers, local president 
of UAW, said: “We hope South 
Bend unity to spread throughout 
the U. S.” 


Ban on Trailers 


Defeated in N. J. 


BRIELLE, N. J.—An ordinance 
purporting to “regulate” trailers 
here, but so drawn as to ban 
them entirely, failed to pass the 
town council early this week and 
was referred back to the board 
of health for alteration. 

Under the proposed regulations, 
camps were not to grant parking 
space to trailers having less than 
400 square feet of floor space, or 
less than 70 square feet of space 
for each individual’s quarters. 
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WHITMORE’S PRESSURE-PROOF 


LUBRICANT super £P.) 


When they realize they are 


Whitmore’s Pressure-Proof Lubricants 


below zero. 


(Super E.P.) give you a greater profit on 
every lubricating job. Owners gladly pay 
a slightly increased price when they realize 
that every year they drive their car, the 
parts lubricated with Whitmore’s will 
retain their original efficiency, quietness and 
smoothness, even under the most severe use. 


Standardize on Whitmore’s. Then tell 
your owners about the danger of using 
an inferior lubricant in their Hypoid 
rear axles. Tell them you use the 
BEST lubricant in the world. A _ lubri- 
cant that can be used the year around. 
A lubricant 
that retains its 
full efficiency 
down to 10° 


If you conscientiously want to give the best service, you'll standardize 
on Whitmore’s Pressure-Proof Lubricants (Super E.P.). 
result of 50 years of lubricating experience and 11 years of servicing 
Hypoid rear axles in all parts of the world. Write Dept. “A” today for 
prices, it places you under no obligations. 


exposing their car to costly repair bills 
every time they get an ordinary “grease 
job,” they will come to you for INSUR- 
ANCE against lubrication failure. 


Whitmore’s Pressure-Proof Lubricants 
(Super E.P.) are guaranteed to perform 
satisfactorily—and to render a greater 
degree of service than any other lubricants 
Whitmore’s No. O-R is a 
It is the selection 


in the world. 
specialized lubricant. 
of authorities who recommend it as the 
finest lubricant ever developed for 
Hypoid rear axles. Be sure of service 
profits 

Whitmore’s No. 
O-R for all Hy- 


poid rear axles. 


They are the 


THE WHITMORE MANUFACTURING COMPANY 


Lubricating Engineers 
Factory and General Offices, Cleveland, Ohio, U. S. A. 


CHICAGO BRANCH 
2101 S. Michigan Ave. 


i 


NEW YORK OFFICE 
415 Greenwich St. 


LUBRICANTS 


SUPER E.P. 
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N. J. Ignores U.S. Threat, Passes Big Diversion Bill 


Hoffman Veto Overridden 


On $7,917,000 Legislation 


TRENTON, N. J.—Despite the 
fact that Gov. Harold G. Hoffman 
made public a telegram from 
Thomas H. McDonald, chief of 
the federal bureau of roads, stat- 
ing diversion would cost New 
Jersey $1,132,000 in federal high- 
way aid, the state legislature 
Monday repassed, over Hoffman’s 
veto, a bill providing for the di- 
version to relief financing of $7,- 
917,000 of motorists’ tax revenues. 

The bill passed the senate on 
one roll call by a vote of 11 to 7, 
after Senator Theodore B. Dawes, 
who opposed the bill the previous 
week, announced he had decided 
to switch his vote. A few hours 
later, the bill passed the assembly, 
where it originated, by a 32 to 5 
vote. The measure is part of a 
program providing $12,000,000 to 
assist municipalities in financing 
relief. 

Passage of the diversion bill is 


Chicago Coach Co. Orders 


25 GM Mono-drive Buses 

CHICAGO.—Orders for 25 addi- 
tional new 36-passenger, single 
deck, rear-engined, mono-drive 
transmission motor coaches have 
been placed by the Chicago Mo- 
tor Coach Co. with General Mo- 
tors Truck Corp. This order will 
increase to 60 the number of 
these buses, 35 having been pre- 
viously put into service. 

In addition Chicago 
Coach last fall purchased 100| 
double deck motor coaches also | 
of the rear-engined mono-drive 
transmission type. The new au- 
tomatic transmission fleet has| 
already passed the 4,000,000 mile 
mark in service. 





interpreted by observers as indi- 
cating that no additional state 
taxes, affecting the automotive in- 
dustry, will be enacted at this 
session. 

MacDonald’s telegram to Gov. 
Hoffman read as follows: 

“Replying your wire this date 
concerning statement in New Jer- 
sey papers that passage of senate 
committee substitute for assembly 
bill No. 60, which would divert 
about $8,000,000 of highway fund 
to other than road purposes, will 
not result in state being penal- 
ized, I wish to advise that no 
information or statement of any 
kind has been given out by this 
bureau which could serve as basis 
for any such statements. 


“Bureau’s letter to Commis- 
sioner Sterner dealt with prior di- 
versions and advised that a de- 
duction of one-third on account 
thereof would be made in the 1937 
regular federal-aid apportionment 
and that notice stands. 

“Tf pending bill should go 
through it would constitute new 
act of diversion different from 
that referred to in our letter and 
would make certain deduction on 
account thereof of one-third for 
apportionments for the two fiscal 
years of 1938 and ’39 for regular 
federal-aid secondary roads and 
grade crossing projects which 


Motor | would mean further penalty of 


$1,132,000 for 1938 and 1939 each.” 


Passage of the diversion bill 
brings New Jersey’s total diver- 
sion of motorists’ revenues to 
other than highway maintenance 


|and construction uses to $80,000,- 
| 000. 





A NEW Service 





of CHEK-CHART 


by the Publishers 





KEY toa Billion Dollar Market! 


@ The Chek-Chart Corporation is 
proud to announce the only service 
of its kind—the one complete, self- 
contained manual that covers all 
phases of selling and servicing emer- 
gency replacement accessories. 
The CHEXALL ACCESSORY BLUE 
BOOK is an attractive pocket-size 
volume containing over 350 pages of 
profit-building data. All sales infor- 
mation has been compiled in coopera- 
tion with outstanding accessory mer- 
chandisers. All specifications have 
been checked and approved by the 
car manufacturer. 


The Accessory Market is one of the 


richest profit opportunities in the en- 
tire field of automotive service— 
amounting to more than a Billion 
Dollars in sales annually. CHEXALL 
is the key to this market because it 
provides a practical accessory mer- 
chandising medium and enables the 
proper selection and correct instal- 
lation of accessories—the one sure 
way to create customer confidence 
and build bigger profits. 


CHEXALL is an investment that 
pays for itself over and over in 
the additional sales and profits it 
creates. Order from your jobber—or 
address 


CHEXALL Division 
THE CHEK-CHART CORPORATION 


624 South Michigan Avenue 
Chicago, Illinois 


Detroit Editorial Office: 
General Motors Building 


In Canada 
Chek-Chart Corporation Limited 
283 King Street East 
Toronto 2, Ontario 


HEADQUARTERS FOR AUTOMOTIVE INFORMATION 











LATEST LUBRICATION methods and equipment are used in the service department of the Brown 
Chevrolet Co., San Francisco, whose transformation of a ghetto laundry into a modern dealership was 
described in last week’s issue of ADN. 





Buyers Get Break 


In Case of Strikes 

HARTFORD, Conn.— 
“Don’t Worry About Your 
Used Car Payments in Case 
of Strike,” prospective buy- 
ers are told in newspaper 
advertising of Motor Mart, 
Inc., which operates used 
car lots in this city, West 
Hartford and New Britain. 
The copy explains further: 

“We have arranged with 
our finance company that in 
the event of a purchaser 
having his earnings sud - 
denly cut off due to a strike 
that an extension of car 
payments will be granted 
for the duration of the 
strike or 90 days, which- 
ever terminated first.” 

Gilbert L. Martel is presi- 
dent of the company. 








Ga. Dealer Assn. 
Selects Officials, 
Retains Sommers 





MACON, Ga.—The Georgia Au- 
tomobile Dealers’ Assn., meeting 
here last week, reelected Harry 
Sommers, Atlanta, as president 
for the ensuing year. More than 
150 prominent dealers were in 
attendance. 

Other officers named were R. 
C. Dunlap, Macon, and Henry 
Darling, Atlanta, vice-presidents; 
Ernest Beaudry, Atlanta, secre- 
tary and treasurer; and L. L. 
Austin, Atlanta, executive secre- 
tary. The latter is a newly created 
position. 

Directors named are: J. M. Har- 
rison and John E. Smith, Atlanta; 
W. E. Green, Fort Valley; Steve 
M. Solomon jr., Macon; Fred- 
erick S. Morton, Waycross; A. 
Glisson, Valdosta; Henry Darling, 
Augusta; John Glass, Atlanta; 
John Brock, Savannah; A. V. 
Lewis, Statesboro; James Bush, 
Albany; Fred Rynlander, Ameri- 
cus; F. E. Clements, Buena Vista; 
Burrel Cole, Columbus, and Jack 
Tuggle, Rome. 

Sommers told the dealers that 
“prospects for the automobile in- 
dustry in this state are unusually 
bright for the next four to six 
months. A great many dealers 
were hurt by the strike, but the 
searcity of new cars has served 
to raise prices and speed up 
sales.” He predicted additional 
price increases. 


Charter Trailer Camp 

RIVIERA, Fla.—Sea-Breeze Trailer 
Tourists Camp, Inc., with capital of 
100 shares, par value $100 each, has 
been chartered by J. F. Collins, N. O. 
Marshall and H, C. Marshall. 


Goodyear Program Seeks 


Southwest Develo pment 


TUCSON, Ariz.—Using its 37,- 
000-acre ranch at Litchfield Park, 
Arizona, as a training ground, 
the Goodyear Tire and Rubber Co. 
has launched an _ organization 
known as the Future Farmers’ 
Flying Squadron, which will pro- 
vide an all-around, three-year 
training course in practical and 
theoretical farming for its mem- 
bers. At the conclusion of their 
training, squadron members who 
have proved theirg{bility to sup- 
port themselves agricultural 
pursuits, will be en the oppor- 
tunity to purchase their own 
tracts of land and establish them- 
selves as independent farmers. 


That the Goodyear ranches are 
ideally suited to such An enter- 
prise is indicated by the fact that 
long-staple Pima cotton (used in 
the manufacture of tires), citrus 
fruits, alfalfa, cattle all are in- 
cluded in its products. In recent 
years the ranch has served addi- 
tionally as a proving ground for 
pneumatic tires on tractors and 
various other farm implements. 
Therefore, each squadron member 
will be able to get experience in 
a wide agricultural field with 
most modern equipment available. 


For the purpose of the original 
experiment, conceived by P. W. 
Litchfield, Goodyear president, 12 
young men, between the ages of 
19 and 24, have been selected and 
now are undergoing their initial 
training. First year will be de- 
voted to gaining experience in all 
of the farming operations avail- 
able; second year to tenant farm- 
ing on an experimental basis and 
the third year each man will be 
responsible for a definite tract of 
land which may be purchased un- 
der an equitable time-payment 
plan, if desired by the individual 
student farmer. 

All members of the original 
group were outstanding students 
in subjects pertinent to farming 
and have at least a complete high 
school education or the equivalent. 

In addition to farm training, 


Frank Irelan Appointed 


Manager of Delco Brake 


DAYTON, O. — Promotion of 
Frank H. Irelan, production man- 
ager of Delco Products division 
of General Motors, to the gen- 
eral managership of Delco Brake | 
division, has been announced by | 
C. E. Wilson, GM vice-president. 

Irelan succeeds Robert H. Ahl- 
ers, who has been promoted to| 
assistant factory manager of Pon-| 
tiac. Irelan will assume his oe 
position May 1, 


squadron members will undergo 
periodical physical examinations 
and be afforded ample opportunity 
to enjoy healthful recreation and 
community life. They will be 
trained thoroughly in the proper 
application of charts, surveys and 
pamphlets available from various 
government and farm bureaus, 
and be taught practical bookkeep- 
ing, crop planning and marketing 
applicable to general agriculture. 


Furnished individual residences 
will be provided and the farmers 
will be required to keep them 
clean and orderly. Ranch facilities 
which include a swimming pool, 
gymnasium, golf course and ten- 
nis courts, will be available to the 
students. There also is a physi- 
cian who will look after the per- 
sonal health of the men. 

In undertaking this pioneer ef- 
fort, Litchfield has as his goal the 
desire to demonstrate the feasi- 
bility of accomplishing reemploy- 
ment through the utilization of 
land and to encourage coloniza- 
tion of the great undeveloped 
areas of the southwest, particu- 
larly Arizona, where millions of 
acres are available. 








NICKELGRAM 
— 380A 


There are many ways of build- 
ing up worn parts instead of re- 
placing them. And a good one is 
the process known as “electro- 
forming.” The method should be 
of interest to many of the serv- 
ice stations in the country. 
Briefly, “electro-forming” is a 
way of adding metal by electro- 
Rant with heavy deposits of 
Nickel, which in many respects 
is quite similar to the procedure 
used in chromium-plating of au- 
tomobile parts or of silver-plat- 
ing your own table ware. It has 
been found that this particular 
rocess results in a very good 

onding of the Nickel to the 

original part and, besides, the 
new coat can be made so hard 
as to eliminate the need for 
heat-treatment. If need be, one 
can deposit the Nickel up to %4” 
of thickness and 400 


THE Brinell hardness. 
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NICKEL COMPANY 
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NEW YORK, N. Y. 
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Use of Bad Tires Costs 


Dealer-Backed Tax 
Bill Signed u Colo. 


DENVER.—During the past 
week a number of Colorado au- 
tomobile dealers met-in the office 
of Gov. Teller Ammons to watch 
him sign House bill 260, which 
provides for an annual specific 
ownership tax and gofs into ef- 
fect Jan. 1, 1938. The bill was 
sponsored by the Colorado Auto- 
mobile Dealers Assn. 


Dealers present were Ray 
Young, Denver; Grant Walker, 
Pueblo; R. L. Jones, Trinidad; 
Bert Oldham, La Junta; Sid Hall, 
Fort Collins; W. L. Garnsey, 


of a new motor vehicle will pay 
an ownership tax on a basis of 
3 per cent of 70 per cent of the 
factory list price. If there is a 
differential of $100 between 
f.o.b. price Denver and the fac- 
tory list price on this particular 
car, the ownership tax will be 
based on a valuation of $900, and 
70 per cent of that amount is 
$630, and 8 per cent of $630 would 
be $18.90. As the car grows older 
the ownership tax graduates 
down until after five years the 
tax is a flat rate of $1.50. 





‘Average’ Pay Set 


For Ending Slumps 

DENNISON, O.—The 
Patterson Mfg. Co., makers 
of automobile batteries, has 
adopted a new plan intended 
to eliminate seasonal 
slumps, which play havoc 
with employe pocketbooks. 


The plan, originated by L. 
M. Patterson, general man- 
ager, and approved by the 
American Federation of La- 
bor, is to take the annual 
income of the employes, fig- 
ure out an average weekly 
income for the 52 weeks in 
a year, and then pay them 
this “average” wage whether 


Driver $7,500 Damages 


HARRISBURG, Pa.—A recent 
decision by the Pennsylvania su- 
preme court, awarding $7,500 
damages as a result of an acci- 
dent caused by a bad tire, may 
serve as a good selling point for 
dealers in showing motorists the 
fallacy of economical transporta- 
tion on poorly-conditioned tires. 

The damages were awarded a 
driver whose automobile was 
wrecked when a tire from another 
car came off and crashed into it. 
The defendant alleged that he did 
not know that his tire was in bad 
condition. In upholding the Alle- 


one escape liability by saying he 
did not know it was dangerous. 
“The use of a tire worn through 
to the fabric presents a similar 
situation. The rule must be rigid 
if millions drive automobiles, 
which in a fraction of a second 
may become instrumentalities of 
destruction to life and property. 


“All operators of automobiles 
must be held to a knowledge of 
these facts. Owners or operators 
cannot escape merely because they 
did not know. The hazard is too 
great to permit tires in this condi- 
tion to be used on the highways. 
The law will assume that opera- 


Greeley; W. L. Dixon, Fort Mor- 
gan; R. L. Jackson, Pueblo, Bern- 
ard Mahoney, Denver; E. L. Stot- 
ler, Salida; George Irwin, presi- 
dent of the Colorado association; 
George G. Birdsall, Colorado 
Springs; Thomas Braden, Denver, 
secretary of both the Colorado 
and Denver associations, and 
Lester C. Thomas, president of 
the Denver Automobile Dealers 
Assn. 


Under the new law an owner 


Thoms, Larson 
Head Graham 


Sales Districts 


they work or not. tors do know of the dangers as- 


certainable by examination.” 


gheny county common pleas 
court, the supreme court ruled: 


“It does not require expert evi- 
dence to demonstrate a trigger 
pulled on a loaded gun makes the 
gun a dangerous instrument when 
pointed at a person. Nor could 


While the new law will serve 
to cut taxes on automobiles in 
Colorado it is expected to bring 
in more revenue as there will be 
no chance for tax evasion as 
ownership tax is to be paid when 
license is issued. 


In the event of a man 
leaving the company while 
“overdrawn,” the loss will 
be covered by the union. 


TALLAHASSEE, Fla.—A _ senate 
bill would exempt private trailers of 
less than 300 pounds from license 
charges. The measure was _ intro- 
duced by Senator Charles E. Johns. 


Sworn to Silence the STEEL Bopy 
—an important step in its glorification 


sory 








DETROIT. — Appointment of 
two well-known Graham execu- 
tives to head the eastern and 

western sales 
areas of the 
United States is 
announced by 
F. R. Valpey, | 
general sales 
manager of the 


es 


Lansing Thoms 


Graham - Paige 
Motors Corp. 

Lansing Ww. 
Thoms has been 
named eastern 
sales manager. 
He has been 
with Graham 
for nearly 10 years and has served 
successively as partner and gen- | 
eral sales manager in the former | 
Michigan Graham _ distributor- 
ship; New England district man- 
ager, national director of dis- 
tricts, and as assistant general 
sales manager. 

Heading sales in the western | 
half will be Del N. Larson. Larson | 
was formerly national director of | 
districts and for many years has 
served Graham in major execu- 
tive capacities on the Pacific 
coast. He will make his head- 
quarters in San Francisco. 

The need for greater concentra- 
tion of effort in the field in order 
to expand sales outlets and fur- 


Del. N. Larson 


Research engineers detect and eliminate sources of noise 


VERYONE knew steel bodies were safe. But a 
lot of folks had their fingers crossed when it 
came to luxury and silence. 


increase in seat width and leg room. You’ll step 
through wider doors, look through wider windows. 


No wonder this new kind of body is the talk of 1937 
car buyers—that is, buyers of 1937 General Motors 
cars —for these are the only cars with Unisteel 
Turret Top Body by Fisher. 


So Fisher engineers vowed to do a complete job 
7 when they set out to develop the Unisteel Turret Top 
ther the general efficiency of ’ 


sales organization prompted these Body. 
appointments, Valpey said. 

Firs) they fused all steel parts into one integrally ec © 2 
solid steel unit. And this put an end to loose-jointed- Only BODY by FISHER has all these Safety and Comfort Features: 


nes, tinniness and the old steel body’s other telltale 1. Improved visibility, front and rear. 2. Streamline style— 
noises. roominess for greater comfort. 3. Saftiseal floor — protects 
against exhaust fumes. 4. Improved No Draft Ventilation 
with Safety Plate Glass all around. 5%. Giant luggage 
compartments “flowed” integral with body. @. Wider 
seats and larger door openings. @ Turret Top for 
extra safety and durability. 8. New two-way adjustable 
front seat. @. Fisher interior styling — upholstery and 
fittings. 10. Unisteel construction throughout — with all 
the steel panels insulated against heat, cold and noise. 


(2) OY re , 
a 2 rn 
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Winchester Again Heads 
N. J. Motor Truck Assn. 


NEWARK, N. J.—-At the an- 
nual election of the New Jersey 
Motor truck Assn., held here late | 
last week, John F. Winchester 
was re-elected president; Charles 
Roemer, of Roemer’ Brothers 
Trucking Co. was_ re-elected 
treasurer and William C. Mc- 
Kenna, of Arrow Carrier Corp., 
secretary. Robert Jackson, W. 
H. Harris and Wililam Luddeke 
jr., were elected vice-presidents. 

It was decided at the meeting 
that each section of the state 
should be represented by a vice- 
president and proper steps will 
be taken to so amend -the con- | 
stitution. A. W. Heckman was | 
re-elected counsel of the associa- 
tion and five names were added 
to the board of directors to fill 
expired terms. 


Then, they insulated every inch of steel not only 
against heat and cold—but OUTSIDE NOISE, as 
well . . . and added rubber door seals as a double 
check on noise and as an anti-draft precaution. 


As for the rest that Fisher engineers achieved in 
their glorification of the steel body — just glance 
inside the new Unisteel Body. You'll see a welcome 


THE UNISTEEL turret Top BODY BY 


ON GENERAL MOTORS CARS ONLY: CHEVROLET - PONTIAC + OLOSMOBILE - BUICK* LA SALLE . CADILLAC* 


*On the most popular models 
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AAA Affiliates "Open Drive on Rising Fatalities 


Urban Accident Situation 
Becoming Acute Again 





of Detroit, 





WASHINGTON.—Pointing out 
that motor fatalities in 85 major 
cities are running 28 per cent 
ahead of last year, the American 
Automobile Assn. said this week 
that affiliated motor clubs in all 
sections are launching a vigorous 
program for strict enforcement 
of motor laws. 

“The striking increase in mo- 
tor deaths in key cities,” said 














Thomas P. Henry, 
president of the AAA, “indicates 
that a wave of disregard for 
sound driving practices is sweep- 
ing the country. It comes on the 
heels of decided improvement 
during all of 1936 in the accident 
situation in urban as compared 
with rural areas. Strict enforce- 
ment of motor laws is absolutely 
essential to offset a 1937 toll of 
fatalities that will stagger the 








country. Obviously, we cannot 
have adequate enforcement until 
our cities have sufficient traffic 
personnel composed of trained 
men. Traffic institutes and train- 
ing courses offer the logical means 
for such training.” 

Citing the fact that 2,340 per- 
sons were killed in motor crashes 
occurring in 85 major cities dur- 
ing the first 16 weeks of 1937, as 
compared to 1,687 during the same 
period in 1936, the AAA said that 
the increase of 28 per cent was 
largely due to more fatalities in 
the greater metropolitan areas. 

“Reports from 85 key cities 
show that 63 had a greater num- 
ber of fatalities during the first 
16 weeks of this year than during 
the same period in 1936,” the 
statement said. “The increase was 
more pronounced in the country’s 
first cities. New York City’s total 





Trucking Assns. 
Report Continued 
Freight Increase 













WASHINGTON. — Tremendous 
gains in the amount of com- 
modities moved by motor truck 
are still being recorded. The in- 
crease in March over that month 
last year was 25.93 per cent, ac- 
cording to reports from 127 
trucking companies in 32 states 
and the District of Columbia com- 
piled by the American Trucking 
Assns. this week. The tonnage re- 
corded was also an increase of 
19.6 per cent over the monthly 
average for 1936. 





THIS IS A GENERAL view of one of the used car units forming a part of huge set-up of the 
Howard Auto Co., Los Angeles, whose methods are being used as a model for Buick dealers. The used 
car success of Howard was described in last week’s ADN. 





Pays Dealer 


To Pay Men 


30% Levy on Gasoline 
In N. J., Motorist Learns 


istrations and more extensive use 
of cars will jump gasoline tax re- 


For “Ne oO » Sales’ 


ciate 


TRENTON, N. J.—The average |i 





The actual cargoes reported for 
March totaled 477,600 tons, com- 
pared with 379,140 in February 
and 379,242 in March, 1936. The 
March traffic showed increases 
over both February and March, 
1936, in most commodities, but 
some carriers reported their ton- 
mage was decreased by labor 
troubles in the automotive and} 
other industries. 
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A Real Sales Asset 


Sylphon Thermostats have been a real contributing 
factor in increasing motor efficiency and fuel econ- 
omy of modern automobiles. Held to high standards 
of quality, Sylphon Thermostats provide uniform de- , 
pendability throughout a long life span of useful 


efficiency. 






FULTON SYLPHON COMPANY, KNOXVILLE, TENN. 






jumped from 226 to 302. Chicago 
had 259 against 181. Detroit re- 
ported 122 this year and 78 last 
year, and Los Angeles had 187 or 
27 more than a year ago. 


Atlanta, Miami, 
Leuis, while many smaller cities 
maintained about the same level | 
|as last year. 


BIRMINGHAM, Ala. — Some- 
thing new in the way of selling 
accessories has been worked out 
|by the Al Dement Chevrolet Co. 
| here. When the 1937 models were 
introduced last November, De- 
ment supplied each salesman with 
a list of 25 fast-selling accessories 
and required that he check this 
list with every purchaser of a car 
and see if the purchaser could be 
interested in the purchase of one 
or more of them. 


The new feature of the scheme 
was that if the salesman could 
not sell even one accessory on the 
list, the dealer gave him a $1 
check for his trouble. 


With 12 salesmen on the com- 
pany payroll, Dement has had to 
write out just one check under 
this plan since the introduction 
of the 1937 Chevrolet. 


GM Achieves New 
Safety Records 


DETROIT.— The best March 
safety record in the history of 
General Motors was achieved last 
month, according to tabulations 
just compiled by C. E. Wilson, 
vice-president, from 75 plants in 
the United States and Canada. 


In the face of an increase in the 
number of hours worked in com- 
parison with March, 1936, there 
were fewer days lost because of 
injuries. The frequency of acci- 
dents was the lowest for any 
month in the corporation’s history. 


In accounting for this record, 
Wilson pointed out that the entire 
GM ‘foreman organization is en- 
rolled in a contest sponsored by 
Alfred P. Sloan jr., president, 
which is designed to eliminate the 
causes of accidents. The interest 
in safety this campaign has stimu- 
lated in the foreman organization 
has been the biggest contributing 
factor to the safety mark which 
was established. 


The Sloan Award campaign, 
which started Dec. 1, 1936, and 
continues to June 30, 1937, has re- 
sulted in a steady safety improve- 
ment. Each month so far has 
been an improvement over the 
corresponding month in the previ- 
ous year. 

“It is the aim of the GM super- 
visory organization to reduce hu- 
man suffering caused by accidents 
to an absolute minimum,” said 
Wilson, 


“Improvement was shown in 
Seattle, and St.| 











New Jersey motorist does not} 
realize that gasoline taxes paid | ceipts another eight or nine per 
out in pennies, are equivalent to| cent this year. 
a retail sales tax of 30 per cent | “Another factor that is increas- 
and that they add almost $30 to | ing gasoline tax receipts is the 
the annual operating costs of his| efficient enforcement of the tax 
car. | collection under Joseph L. Mc- 
But Alexander Papola, of West | Laughlin, director of the motor 
Orange, N. J., knows that, for last | fuel tax department,” continued 
year he kept a careful record of} Leary. Fraudulent refund claims 
his gasoline purchases and found} which formerly mulcted the state 
that he had paid out $28.76 in gas-| of many hundreds of thousands 
oline taxes in 1936, an amount of|of dollars have been eliminated 


taxes twice as large as his car’s;through careful administration 
annual registration fee. |and thorough checking in the 
Here are the itemized expendi-| field.” 
Papola’s Gasoline Tax Bill 
State Fed. Total Total 
Month Gals. Price Tax Tax Tax Cost 
January , $343 $093 $031 $124 $ 4.67 
February » a 2.76 .60 .20 .80 3.56 
March 48.6 6.74 1.44 48 1.92 8.66 
EY bly ca 4s 52 7.17 1.56 52 2.08 9.25 
May 86.2 11.92 2.58 86 3.44 15.36 
June 68.5 9.29 2.04 .68 2.72 12.01 
Ee ee 111.1 14.25 3.33 1.11 4.44 18.69 
I i ica ocx cele Wires ae 102 12.95 3.06 1.02 4.08 17.03 
September rer 6.74 1.77 59 2.36 9.10 
October . 62 7.91 1.86 62 2.48 10.39 
OS CCE ee 40 5.40 1.20 40 1.60 7.00 
December .. 40 5.40 1.20 40 1.60 7.00 
OAR a. os 720.4 $93.96 $21.57 $7.19 $28.76 $122.72 


tures of Papola for gasoline last 
year, with the price of the gaso- Bureau Publishes 
Distribution Data 


line and the state and federal 


taxes segregated: 
WASHINGTON.—A volume on 


The average retail price per gal- 
lon of the 720 gallons of gasoline 

wholesale distribution containing 
statistics on employment and 


purchased by Papola last year 
payrolls, obtained in the 1935 


was 13 cents, but the state tax 

of three cents and the federal tax 

of one cent raised the cost to 17) census of business, has just been 

cents per gallon. The double tax! published by the U. S. census 

was equivalent to a sales tax of} bureau. It discloses that in that 
year there were 5,672 full-service 
and limited function automotive 


30 per cent on the retail price. 
Taxes on the production, refin- i 

wholesaling establishments in the 

United States. 


ing and marketing of gasoline add 
Their net sales amounted to 


.8 cents per gallon to the cost of 
$780,424,000; operating expenses, 


a gallon of gasoline, so that Pap- 
including payroll, $131,401,000; ac- 


ola actually paid out 4.8 cents of 

taxes per gallon, or approximately 
tive proprietors and firm mem- 
bers, 3,363; average number of 


36 per cent of the retail sales 
employes, 49,514; total payrolls, 


price, according to E. J. Leary, 
secretary of the New Jersey Pe- 

$75,276,000, of which $737,000 was 
for part time. Stocks on hand at 


troleum Industries Committee. 
“Last year the average motorist 

in New Jersey, because of better| the end of 1935 were valued at 

times, used about 10 per cent more| $107,830,000. 

gasoline than he did the previous The report also discloses that 

year, and paid an average of about! in that year there were 36 auto- 
motive manufacturers sales of- 

fices, without stocks. Their net 


$2 more to the state in gasoline 

taxes,” said Leary. “Those addi- 
sales were $53,549,000. The pay- 
rolls for 688 employes totaled 


tional pennies amounted to $1,828,- 
090 and brought New Jersey gas- 

oline tax receipts in 1936 to the| $1,687,000. Operating expenses, in- 
record high figure of $19,725,204.| cluding payroll, aggregated §$3,- 
It is expected that increased reg-| 575,000. 





the 


By Pete Wemhoff 


New Setups 


Major agency switches 


ham-Paige account, effective 


and naming of Grace & Bement to take charge of cam- 
., Which is rushing reopening 
plans following recently-approved refinancing program. | 
Tooling for 1938 Hupp is? 


paign for Hupp Motor Car Co 


already in progress, with| 
production expected to get| 
started early in the summer and} 
ad drive shortly after. Latter | 
will be concentrated on building | 
up Hupp’s distributorships and | 
dealer body. 
Appointment of J. Walter 
Thompson, according to Robert | 
C. Graham, executive vice-presi- 
dent, is being made part of an 
expansion program which will 
materially step up Graham pro-| 
duction and “put behind the 1938 | 
line one of the most extensive | 
and aggressive advertising cam- | 
paigns in history of the com-| 
pany.” | 
Rothman Switches 
Edward E. Rothman, former 
Detroit manager of the U. S. Ad-| 
vertising Co. in charge of the 
Graham ac-| 
count, Friday} 
was added to the | 
staff of Mac-| 
Manus, John &| 
Adams as vice-| 
president and| 
account execu-| 
tive in charge of 
the Pontiac Mo-| 
tors account. 
Before joining 
U. S. Advertis- 
ing, Rothman) 
was associated | 
with Campbell-Ewald Co. for 12) 
years and while there was a direc- | 
tor and vice-president of the} 
agency. 


E. E. Rothman 


| 
McGivena Changes 

L. E. McGivena, promotion 
manager of the New York Daily | 
News for the last 16 years, resigns | 
as of May 1. He will be associ- 
ated with Lennen & Mitchell, Inc., 
starting June 1 in an executive 
capacity to co-ordinate sales copy 
and merchandising. 

McGivena directed the first New 
York City survey conducted 
jointly by all New York news- 
papers from 1922 to 1925. 


Regaining Confidence 

American business must put its 
house in order, dedicate itself un- 
selfishly to the public good and 
systematically seek to win back 
the lost friendship and confidence 
of the public by presenting its 
case through advertising if it is| 
to go forward on a sound basis, 
H. A. Batten, president of N. W. 
Ayer & Son, told the Assn. of 
National Advertisers at Hox 
Springs, Va., this week. 

Batten said that millions of 
dollars have been expended in 
vain for public relations because | 
“there does not seem to be the} 
slightest understanding of the} 
real nature of the problem. Too 
many manufacturers,” he _ said, 
“think of public relations as a 
temporary dose of medicine rather | 
than as a fundamental system of | 
business hygiene. 

To build a program of public} 
relations that will “really amount 
to something,” it is essential, Bat- | 
ten said, that wages in general he | 
kept up; that prices in general be | 
kept down; that relations with | 
employees be conducted in a spirit | 
of trust and friendship; that | 
management be able, enlightened, | 
technically expert and native to| 
the business, and that the story| 
of the business be told to the 
public in the best available me- 
dium—advertising. 

Association elections included 
unanimous naming of Henry Eck- 
hardt, president of Kenyon & 
Eckhardt, New York, as chair- 


th Dimension 


The News of Automotive Advertising . ‘ eS ’ 


effected this | 
appointment of J. Walter Thompson Co. to handle Gra- 


Cornell. John Benson, elected last | 


| 


week include} 


with the 1938 model year, 


man of the board to succeed Paul 


TWENTY YEARS as an em-| 
ploye of Pontiac was marked, | 
| Monday, by B. B. “Cap” Kim- | 


Head Adcrafter ball, assistant advertising man- | 
ager, who has been in Pontiac’s | 


Ciinpbell-Ewald Go, suoceeds Ra- | 24¥ertising department since 192. 
ward R. Grace, president of | 

Grace & Bement, as president of | elected this week include William 
Detroit Adcraft club. Others! H. Moore, ad director of Detroit 


year to a four-year term, con-| 


tinues as president. 
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News, first vice-president; Charles Double Outlay 


M. Hargrave, second vice-presi- 
dent; Harry Wise, secretary of 
the board; Hal G. Trump, treas- 
urer, and Harold M. Hastings, 
secretary-manager. 


Promotion 


lacs and LaSalles, who are also 
readers of paper, 
Cvening News 
boosting the 
of promotion 
advertisement 


week 
in a 
Half- 


this 
fact 
ads. 


started 


agency, from whom 
that “81 per cent of the new 
Cadillacs and LaSalle owners buy 
the Albany Evening News,” 
dicating further that these new 
car owners are families in the 
moderate and higher’ income 
brackets, . . . people that are ac- 
customed to live well and 
therefore pointing out the paper’s 
pulling power. 


| motive, 


Taking advantage of the per- | ment 


| centage of new owners of Cadil- 


the Albany (N. | 


carried the| 
| banner: “Buying Power,” and em- | 
| ployed picture of a LaSalle and 
| the John D. Wendell, Inc., Cadil- 


With ad budget doubled and 
schedules expanded, American 
Home magazine launches a wide 
campaign covering trade publica- 
tions as well as newspapers. 

Drive is extended to the auto- 
food, drug and depart- 
store fields, according to 
Henry L. Jones, ad director of 
Country Life - American Home 
Corp. Series is designed to show 
American Home as the “top- 
notch advertising medium for 
products of these industries.” 

Large-space newspaper cam- 
paign will also be launched in 
New York and Chicago to reach 
ad agency executives. Entire 


| drive handled by Fuller & Smith 


| 


in- | 


& Ross, New York. 


Chatter 
Ivy Lee and T. J. Ross, public 
relations counsellors, now located 


/on the 40th floor of the Chrysler 


building, New York Cc. M. 
Carlson, ex ad manager of Ad- 
vertising & Selling, joins western 
ad staff of Liberty. Karel 
Rickerson to manage Geyer, 
Cornell & Newell’s Kenosha office. 


S YOUR 
SERVICE 


me <2 NUTS and SCREWS? 
> ; 


33 MANUFACTURERS OF AUTOMOBILES, 
TRUCKS AND BUSES HAVE ADOPTED 
AND PROVEN SWAGED-ON SNAP TERMI- 
NALS—AS WELL AS MOST AIRCRAFT, 
LAMP AND SPECIALTIES MANUFACTURERS. 


. A. DOUGLAS MFG. CO. 


BRONSON, MICHIGAN 


203 RAILROAD ST. - 


ORIGINATORS OF Swaged ‘On Snay2 Terminals 
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Raiioiholive Sales Reach $4,606,650,000 in 1935 


378,000 Persons Em ployed 
By 116,702 U.S. Retailers 


WASHINGTON.—Sales of auto- | 


714,000 not included in the other 


motive products by retail estab- | total. 


lishments in 1935 reached a grand 
total 


of $4,606,650,000, according | 
to the business census for that | motive group, 


| The census shows that there 
were 116,702 retailers in the auto- 
employing 378,000 


year, the census bureau announced| persons as an average for the 
this week. In the same year sales | year. Total payrolls reached $436,- 


by filling stations totaled $1,967,- 





Moraine Products 


To Get $450,000 


Plant in Dayton 


Dayton, O.—Further expansion | 
of General Motors operations in| 


Dayton were made known with 
announcement by James H. Davis, 
general manager of Moraine 
Products division, that a $450,000 
plant will be constructed here for 
his division. 

The space to be vacated by 
Moraine upon completion of the 


new plant will be used for addi-| 


tional Delco Products manufac- 


turing and warehouse facilities. | 


The plant, designed by the Argo- 
naut realty division of General 
Motors in collaboration with Al- 


bert Kahn, industrial engineer 
and architect, will embody the 
most modern advancement in 


manufacturing building construc- 
tion. 

The building will be of brick, 
steel and concrete construction 
with what is known as a monitor- 
type roof, with floor space ap- 
proximating 90,000 square feet as 
compared with the 40,000 square 
feet utilized in the present loca- 
tion. 


* 








~ | were $820,791,000. 


| There were 197,568 filling sta- 
| tions, employing 203,753 persons at 
|a payroll aggregating $177,128,000. 
| Operating expenses reached $336,- 
| 727,000. 
motor vehicles’ reported total 
| 257,154 employes, earning a total 
|}of $314,274,000. Operating ex- 
penses reached $574,832,000. 


was 4,751, sales reached $122,204,- 


penses were $22,405,000. 

Accessories, 
dealers totaled 14,343, having sales 
reaching $373,910,000. They em- 
ployed 45,751 persons, paying 
them a total of $54,557,000. Oper- 
ating expenses were $107,978,000. 

Garages listed totaled 66,243, 
sales reaching $370,064,000. They 
had 63,220 employes, earning $55,- 
122,000. Operating expenses to- 
taled wat 274,000. 


Car Inspection Sought 


WASHINGTON.— Another move 
toward compulsory mechanical in- 
spection of motor vehicles to remove 
unsafe ones from the highways was 
made in congress this week. 
in the form of a bill providing for 








annual inspection of all cars in the 
District of Columbia. 
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non-STOP 


New York-Chicago 
Boston-New York 
Washington-Chicago 


* 


also New York-Chicago 


via Buffalo and Detroit 


New Spring Schedules in 21-passenger Flagship Club Planes, 


Douglas built; the largest, 


most luxurious, longest-range 


planes. Delicious hot meals served aloft, without charge. 

Coast-to-Coast OVERNIGHT in new 14-berth Flagship Sky- 
sleepers, over the favorable, all-year Southern Transconti- 
nental Route. Two Flagship Schedules daily, New York- 
Los Angeles; The MERCURY, 3 stops only; The SOUTHERNER, 
4 stops only. No changing planes. 

For reservations or information 
call American Airlines or your Travei Agent 


iain sea 
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More than 30,000 dealers in new | 


sales of $3,725,438,000. They had | 


The total of used car dealers | 


| 000 and there were 9,868 employes | 
earning $10,769,000. Operating ex- | 


tire and battery | — 


It was | 


| cluded by Goodyear and Good- 


| of 


AMONG THOSE ATTENDING 





the luncheon given by Chek-Chart 
Corp. in the Lake Shore Athletic Club, Chicago, Monday, were J. T. 
Gossett, of the Aro Equipment Corp., right, and O. R. Waller, vice- 
president of “Lubrication and Maintenance” publication. 


Firestone, Union Sign Pact 


AKRON. — The’  two-month-old 
strike in the south Akron plants 
of the Firestone Tire & Rubber 
Co. was ended, Thursday, when 
an agreement, signed by the 
company and the United Rubber 
Workers, granted the men the 
first standard 36-hour work-week 
among the nation’s major indus- 
tries. 

The Firestone agreement, rati- 
fied, Friday, by the men, closely 
resembled pacts previously con- 


rich, the two other members of 
rubber’s big three. Under its 
terms, the union agreed not to 
cause or tolerate any labor cause 
stoppages, and was. given, 
union leaders claimed, virtual sole 
bargaining rights. 

The agreement also provided | 
| for a reduction of working hours 
| to 24 hours a week for eight con- | 

secutive weeks before any lay- 
|offs are made. The standard 
work schedule will be 6 hours per | 
| day, 6 days per week. The com- 
pany also agreed to discontinue 
financial or other support to the 
so-called “company” union. 

From the beginning, when Fire- 
stcne management shut down one 
| unit of its plant in protest of al- 
leged unionizing activities during 
working hours, management had 
insisted that the union should | 
bargain for only its own members. 
As the strike spread until it finally | 
involved all the Firestone plants 
here, including its steel products | 
plant, and all of the workers, the 
union became stronger in its de-| 
termination to establish a prece- 
dent as the sole collective bar- 
gaining agency. 

Unionists charged that Firestone | | 
management was violating the | 
spirit of the Wagner labor act, as 
interpreted by the recent ruling| 
of the supreme court, while Fire- 
stone spokesmen countered with 
the claim that as yet “interstate 
commerce,” in relation to the 
court’s ruling had not been de- 
fined so that the company’s busi- 
ness was covered under that 
head. 

Meanwhile, union activities ex- 
tended from picketing the 
Firestone plants to Firestone serv- 
ice stations and tire dealers, until 
nearly every retailer of the com- 
pany’s tires in Summit county 
confined his retail sales to gaso- 
line and other accessories not 
made by Firestone. Except for 
minor disorders, picketing and 
other union activities have been 
peaceful and orderly. 

It is the general opinion here 
that the strike involved far more 
than merely the determination of 
whether the union alone should 
have the right for collective bar- 
gaining in the Firestone organiza- 








| enlargements 






Ending Two-Month Strike 


tion. It was believed that this 
strike had become a crucial test 
of that much disputed point and 
that the significance of the out- 
come would have national effect 
on future policies toward man- 
agement and labor on this par- 
ticular point. And, along with 
that hypothesis, it is believed that 
both management and labor were 
influenced by factors of national 
rather than local scope. 

Recently, it was stated that 
Firestone has an inventory of 
4,000,000 tires above normal needs 
and that branch plant production 
has been stepped up so that the 
closing of the plant here had 
crippled the company’s ability to 
supply its hundreds of stores and 


| thousands of tire dealers. 


Expand Plants 


FORD CITY, Pa.—Extensive im- 
provements are being made in en- 
larging the No. 4 and No. 6 plants 
of the Pittsburgh Plate Glass Co. 
here. A large rough storage building 
at No. 6 plant will increase capacity 
and permit expansion. Warehouse 
are being made at 
No. 4. 
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D. C. Motorists 
Are Threatened 
With New Levies 


WASHINGTON. — Motor ve- 
hicle owners of the nation’s capi- 
tal this week came face to face 
with long-threatened tax pro- 
posals designed to take almost 
$3,000,000 out of their pockets an- 
nually. The house subcommittee 
on District of Columbia taxes be- 
gan hearings on means of meet- 
ing a prospective $6,000,000 deficit 
in the District’s budget. 

Before the committee were 
placed recommendations by the 
District commissioners that the 
gasoline tax be increased from 
two to three cents, to raise $1,- 
600,000 a year, and impose a new 
weight tax in addition to the 
present personal property tax on 
automobiles. The tentative draft 
of the weight tax bill contains a 
schedule ranging from $5 per car 
for those weighing not more than 
3,500 pounds to $12 for those of 
more than 4,500 pounds. Rates for 
commercial vehicles would begin 
at $15 for those of 2,000 pounds 
or less and gradually rise to $150 
for those of more than 16,000 
pounds. 


Commissioner Melvin C. Hazen 
said the commissioners were un- 
certain whether they would press 
their original plan for a District 
sales tax on tobacco and ciga- 
rettes “because of complaints 
from dealers against the nuisance 
of attaching tax stamps to pack- 
ages.” 


V. J. Snively Purchases 


Stehr Piston Ring Corp. 

DETROIT.—Vaughn J. Snively, 
for the last nine years director of 
sales of the McAleer Manufac- 
turing Co., has purchased the 
Stehr Piston Ring Corp., Detroit, 
according to an announcement by 
Fred Stehr, former secretary and 
treasurer of the company. 

Snively has had wide experi- 
ence in the automotive replace- 


| ment field over the past 23 years, 


a considerable portion of which 
was spent with the Champion 
Spark Plug Co. and the AC Spark 
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Insure ‘Right to Work’ 
Says Goodyear President 


WASHINGTON. — The right to 
work must be as fully safe-| 
guarded as the right to strike, de- | 
clared P. W. Litchfield, president | 
of the Goodyear Tire & Rubber | 
Co., before the 25th annual meet- 
ing of the U. S. chamber of com- 
merce here this week. Discussing | 
legal establishment of collective 
bargaining, he said: 

“As labor organizations grow in | 
- numbers and power and influence | 
it-is essential that responsibility | 
be fixed and curbs be provided | 
against the arbitrary use of that | 
power in ways that are inimical | 
to the general welfare. Now that | 
the right to collective bargaining 
is incorporated in our statutes, it | 
must take place between respon- 
sible parties and be so limited 
that the public interest is pro- 
tected and that inherent and con- 
stitutional rights of minorities are 
also protected. 

“If we are going to have in- 
dustrial peace, and certainly that 
is fundamental to continuing 
economic progress, it must rest 


Wide Selection 
Offered to Olds’ 


Spring Shoppers 


LANSING.—Spring hues are in- 
cluded in the wide choice of body 
colors offered on Oldsmobile cars 
under the comprehensive system 
the company has worked out to 
meet the personal preference of 
individual buyers. The system en- | 
ables buyers also to suit their 
individual tastes_in such details | 
as upholstery, equipment and ac- 
cessories, according to D. E. Rals- 
ton, general sales manager. 

“We are able to provide what | 
might be termed ‘individualized | 
cars’ at no extra cost to the pub-| 
lic,” Ralston said, “because of 
two developments in our national 
system of distribution. One is the 
wide group of optional colors and 
equipment which distinguish the 
present lines. The other is the 
co-operation that we have et- 
fected between the dealer or- 
ganization and the factory. 

“When a prospective buyer en- 
ters a dealer show room he gen- 
erally has a fairly definite idea 
as to which of 14 body models he 
prefers. But when that choice 
has been established, the buyer 
can go still further. He can spec- 
ify any one of 10 different colors 
in either closed or convertible 
models. 


“In the closed models, the cus- 
tomer may also choose either 
broadcloth or mohair upholstery. 
In the convertible models, he may | 
select upholstery in either cloth 
or leather, the latter being avail- | 
able in several different colors. | 
Also, he may choose trom et 
different top material colors. | 
Wheel equipment may be speci- | 
fied to suit his desires and four | 
groups of accessory equipment 
are available.” 
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| country have 


upon a foundation of confidence 
on the part of labor and manage- 
ment in each other’s desire to be 
fair and confidence on the part 
of the public that, given a work- 
able basis, the principles adopted 
will be fairly applied.” 

Obviously referring to the re- | 
cent wave of sit-down strikes in- | 


| volving seizure of industrial} 


plants, Litchfield said: 

“IT think we all agree that there 
must be an end to direct action 
and the illegal use of force. There 
must be a return to the orderly | 
processes of government and re- 
establishment of law and order. 


| All lessons of history teach that 


where property rights become 
impaired and ignored, human 
rights soon after are obliterated. 
Labor, above every group, has the 
most to fear and the least to gain 
from the whims and caprices of 
those who hold themselves above 
the law.” 


On the subject of responsibility 
the Goodyear president declared: 

“Labor leaders who have ac- 
complished most for labor in this 
been those who 
have regarded their engagements 
with management with the same 
sense of responsibility that hon- 
orable people have towards pri- 
vate contracts. Just as manage- 
ment of a large corporation is 
responsible for the acts of its 
agents, so must labor leaders ac- 
cept responsibility for the acts of 
their agents. This calls for dis- 
cipline among the ranks of labor 
commensurate with the new and | 
larger responsibilities which labor | 
has assumed and which the law 
has given to labor.” 





Litchfield stated that media- | 
tion and fact-finding agencies en- | 
tailing the highest type of un-| 
biased and public-spirited service 
are required to deal with exist- 
ing conditions in the relationship 
of management and labor. 


Calif. Sales Hit Record 


During First °37 Quarter 


SACRAMENTO. — Despite 
strikes and consequent curtail- 
ment of buying power through- 
out the state, passenger and 
commercial automotive sales in 
California set a new all-time high 
for the first quarter of 1937, ac- 
cording to state registration fig- 
ures, just released. 


New car and truck sales to- 
taled 70575 units as against 62,- 
913 registrations recorded during 
the first three months of 1936. 
The new figure also shatters the 
1929 total of 66049 units which 
stood as the all-time record until 
this year. The new quarter rec- 
ord was attained in the: face of 
a falling off in March from the | 
29,700 sales recorded during the 
same month of last year. The | 
total for March of this year was | 
29,220 units, about 2 per cent! 
under the 1936 March deliveries. | 


| the 


ONE SEAT THAT DOES'NT APPEAL TO THEM 


REN SAAS 


ise 


R 


record-breaking wheat 
and excellent alfalfa prospects 
assure Nebraska farmers. the 
highest midsummer cash income 
since 1929. 

The condition of the rye crop 
is reassuring, while pastures are 
in excellent shape. A. E. Ander- 


son, state and federal crop statis- | 
_|new truck sales have been only 


Rexair Corp. Will Hold 


First National Convention 


NEW YORK.—tThe first national 


convention of the sales and serv- 
ice organization of Rexair, Inc., 
will be held in the New York 
headquarters in the National City 
Bank Bldg., on Monday, May 3. 
The closing function will be a 
banquet in the grand ballroom of 
Hotel New Yorker. 

Fred J. Fisher, of Fisher Body 
Corp., and chairman of the Rexair 
board will attend. Other Rexair 
officers who will be at the banquet 
are T. Russ Hill, president; L. H. 
Green, president Automotive Ma- 
terials Corp., chairman of the ex- 
ecutive committee; Robert C. 


Shields, director of Baldwin Loco- | 


motive and Texas Gas, secretary. 


— 


Courtesy of Chicago Journal of Commerce 


in Neb. Farm Income 


Expected to Up Car Sales 


LINCOLN, Neb.—Soaking rains, , tician, placed the wheat yield at| 
acreage, | 44,470,000 bushels as of Apr. 12.| 
Since then conditions have im-| 
| proved and the yield will be al-| 


most 50,000,000 bushels, according 
to conservative crop reporters. 


| During the last three years the 


| farmers have held back on new| 


| car and new truck purchases. It 
is estimated that the new car and 


|about 30 per cent of the desired 
| saturation. 

The drouth conditions have 
caused the well-to-do farmers to 
economize, and to press cars, 
tractors and trucks to the limit. 
Replacement with new machinery 
is long overdue. 

In eastern Nebraska the new 
car demand is expected to mount 
rapidly as the wheat harvest 
approaches. The unicameral legis- 
lature has remitted considerable 
interest on delinquent taxes, and 
payments may be spread over 
several years. The farmers are 
not expected to waste money in 
repairs and overhauling. Most of 
them will buy new cars, and in 


many instances they will be at-| 
in the) 


to jobs selling 
moderate price brackets, it is be- 
| lieved. 


| tracted 


ity, Litchfield Urges 


| Merchandizing 
| Plans Up Wyo. 
| Used Car Sales 


CHEYENNE, Wyo. — Two 
Cheyenne dealers, the Willett 
|Motors (Packard) and Walton 
| Motor Co. (Ford) have increased 
used car sales approximately 25 
per cent this year over the same 
| period a year ago by using pro- 
| gressive merchandising. 

The Willett company has in- 
creased its customer clientele 
considerably by keeping its entire 
stock of used cars in a weather- 
proof garage at night and during 
inclement weather. On trade-in 
| deals, preference is accorded ve- 
| hicles that have been given better 
|than ordinary care, and the his- 
|tory of each car is obtained so 
| that it can be used to advantage 
|in sales talk and advertising. Top- 
notch paint jobs, upholstering and 
tires are featured in merchandis- 
| ing used cars, along with the me- 
chanical condition. 

The Walton Co. has set up a big 
|}used car lot at a strategic loca- 
| tion in the city, and has increased 
|used car sales by concentrating 
on prospects who already own 
| ears but are not classified as new 
|car prospects. The customer’s old 
| car is taken as down payment on 
a better and guaranteed used car, 
| the weekly payments running 
|from $4.50 to $6. A finance plan 
|has been worked out for every 
| buyer, the guaranteed cars carry- 
ing 30-day or 1,000-mile guaran- 
tees. These cars sell for $400 to 
$650 and up. 

A second classification has been 
made for used stock selling for 
around $150 to $350, which are 
called “Square Deal” used cars: 
They are covered by a two-day 
free trial guarantee and pay- 
ments run from $3 to $450 a 
week. 

The 
“Cheap 
sold on 
finance or 
These jobs 
around $75. 

All cars are filled with new oil 
and five gallons of gasoline when 
they leave the company’s used car 
lot or service department. 


classification is 
Cars,” which are 
terms, with no 
insurance’ charge. 
sell for $25 up to 


third 
Used 
easy 


Savannah Council Levies 
2° Tax on Retail Sales 

SAVANNAH, Ga. The city 
council has passed an ordinance 
levying a 2 per cent retail sales 
tax, effective May 15. The meas- 
ure exempts only ice, water, news- 
papers, periodicals, and _ foods 
sold in grocery stores. 

Opponents of the measure de- 
clared the tax would work a hard- 
ship on automobile dealers. The 
2 per cent tax is paid by the mer- 
chants or vendors to the city on 
or before the 15th of each month 
on sales made during the pre- 
| ceding month. 


PROVED BY THE 


DIVISION OF BORG-WARNER COR 


RECORDS 


PORATION 
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Neighborhood Sales-Service Stations Come of Age 


> 


hood sales and service station, the | 


Individual Case Re ports 


Show Profitable Operations| 


(Continued from page 5) 


viding the men in the shop with 
better service facilities, and equip- 
ment, makes a_ neighborhood 
service and sales station a natural. 

It sells more service and sells 
more cars. Rivards original in- 
vestment was around the $10,000 
mark. It has been paid for in less 
than two years from the service 
work alone. Today Rivard Bros. 
also own the station diagonally 
across the corner, which was a 
competitive gasoline filling sta- 
tion. It is also used as the used 
car display space. 

In Ferndale, Mich., a Detroit 
suburb, Hodges Motor Sales, Inc., 
has been representing Dodge and 
Plymouth for several years. The 
old show room on W codward Ave. 


SAE Group Hears 
Plumb Speak on 
Superchargers 


DETROIT. - 
more economical, and _ lighter 
automobile engines by  super- 

charging were 
predicted by R. 
A. Plumb, ex- 
perimental engi- 


More _ powerful, 


neer of the Gra- | 
ham-Paige Corp. | 


in an address 
delivered last 
Monday before 
the Detroit 
section of the 


Society of Auto-| 


motive Engi- 
neers. 

Plumb, who 
took part in the experimental 
work which preceded the adop- 
tion of superchargers on U. S. 
passenger cars, described some of 
the benefits in the way of in- 
creased efficiency and economy 
which resulted from the adoption 
of the supercharger. 

“The high velocity at 
buretor jets promotes 
tion,” he declared. “The drops of 
fuel are smaller and a greater 
percentage of their volume is air- 
surrounded, surface area. This 
vacuum also has an important in- 
fluence on evaporation. 

“This combustible mixture then 
goes into the blower where it is 
scrubbed or pulverized by the 
rapidly revolving rotor blades. 
While in the charger, the natural 
action of the device causes a mild 
mixture temperature rise and re- 
sults in a high degree of intimacy 
between the liquid and gaseous 
portions of the fuel. Under such 
circumstances, the charge which 
is forced into the combustion 
chamber is more uniform because 
of both the mixing process and 
the compression it has under- 
gone. It is not strange, therefore, 
that such a charge is more easily 
ignited and that the burning 


R, A. Plumb 


the car- 
atomiza- 


process proceeds at a practically 


uniform rate. 


“In addition to an 
bustion process, 


mize the distribution difficulties 
with the result that the engine 


operates more smoothly and has'| 


a decidedly better ‘feel’.” 


iin a 0. ffi ices 


BUTLER, Pa.—The General Mo- 
tors Acceptance Corp. has opened 
offices on the sixth floor of the Butler 
County National bank building. The 
office will handle the financing of 
General Motors products in Butler, 
Armstrong, Venango and parts of 
Lawrence, Beaver and Mercer coun- 
ties. A staff of 25 persons is em- 
peved. R. L. Watson, formerly of 

heeling, W. Va., is manager. 


|of the lubrication department. 


ideal com- | 
the use of a} 
properly designed positive induc- | 
tion system also tends to mini-| 





was adequate for showing cars 
but the service department was 


| 


| age 


just another of those shops simi- | 
lar in every respect to the type} 
adopted by car dealers when the} 


industry began. 

With increased service demands, 
the Hodges organization decided 
to not only modernize but to make 


| service available for its customers 
j} at 


all times. A new plant was 
built. 

It occupies a site which is vis- 
ible in many directions. The wide 
platforms give the building an 


imposing appearance. The wide 


| service doors open on the lubrica- 


tion department and the general 
shop. The show room gives space 


| for showing cars and trucks. 


The gasoline station island 1s 
far enough away from the build- 
ing to make parking easy, and 
today the pumps are averaging 
around 14,000 gallons of gasoline 
while oil sales to gas buyers runs 
around 250 gallons per month. | 
This is exclusive of the oil sales} 


On the basis of four gallons of 
gasoline per sale, the average now | 
in Detroit as reported by the 
gasoline companies, Hodges Mo-| 
tor Sales is contacting 3,500 car | 
owners per month. While some 
are repeat customers, sales and 
service officials of the organiza-| 
tion say that they are in contact 
with more people now than ever 
before. 

Service sales volume has ac-| 
tually doubled and what 1937 will 
bring in increased volume de-| 
pends entirely upon how quickly | 


| buildings themselves have added | 


attractiveness to the community | 
as well as giving the dealer him- | 
self the reputation of being up-| 
to-date as a merchant. The aver- 
layout is such that he can| 
display what he has for sale in a 
better manner than ever before. | 
He uses enough plate glass to} 
make his show rooms attractive 
by day, and by night the colored 
lights in the show room make a| 


| sharp contrast with the white or | 


|meeting Brooks 


and efficiently the various de-| 


| partments can co-ordinate to hold 


the business. One of the officials 
of the company states that more 
business has been developed than 
they ever dreamed of and that 
even now with the building) 
scarcely seven months old they 
wish they had more room in 
which to handle demands. 

In every case of the neighbor- 





Wisconsin May Expend 
$10,000,000 on Highway 


MADISON.—A tentative road 
building and improvement pro- 
gram totaling more than $10,000,- 
000 and involving approximately 
136 projects on highways through- 
out Wisconsin for 1937-38, has 
been announced by the state high- 
way commission here. 

The sum to be spent includes 
$3,044,947 in federal allotments for 
1936-37; the $3,107,053 federal al- 
lotment for 1937-38, and $4,000,000 
in state allotments to counties. 


' freeflow of interstate commerce.” 


light colored tile effects used in 
the station construction. 


Canadian Dealers 
Drive Away Over 
100 Studebakers | 


WINDSOR, Ont.— More than 
125 Studebaker dealers and sales-| 
men from all parts of ae ona 
and Quebec assembled in Wind-| 
sor Monday, Apr. 26, to drive | 
away over 100 Studebaker pas- 
senger cars and trucks. 

The meeting was 
significance because 


of special | 
it marked | 


'the birthday of Paul G. Hoffman, | 
| Studebaker president, who came | 


up from South Bend to celebrate | 
the day with the Canadian deal- | 
ers and salesmen. 

The visitors met at a special | 


general manager | 
of the Studebaker Corp. of | 
Canada, Ltd. At the outset of the} 
presented to | 
Hoffman, as a birthday gift, a| 
large order blank, several times | 
the size of those used daily, on| 
which had been noted the num- 
ber of cars driven away on that} 


day. 


Diversity in State Laws 

WASHINGTON.—The effective- 
ness of highway transportation | 
is seriously curtailed by the lack | 
of uniformity in regulation and} 
taxation by the states, Robert K.| 
Carter, Va., spokesman for the 


| motor trucking industry, declared 


before the U. S. chamber of com- 
merce annual meeting here this | 
week. 

“The allowable size and weight | 
of vehicles varies with the states | 
to the point that state lines are 
barriers to interstate commerce,” 
said Carter. “It is hoped and be-| 
lieved that the interstate com- | 
merce commission will exercise 
exclusive jurisdiction in this mat- 
ter that state lines will cease to 
be barriers. Uniformity in regu-| 
lation is an absolute essential to 


| automobiles 
|assembled at the local plant and| 


| GM plants 


'sales meeting, presided over by| are first 


|M. S. Brooks, 


| train will be 


| Utley Co. of Detroit, 


| plant, 
| grounds. 


\Prodittion i is U nder Way 
In GM Linden, N.J., Plant 


LINDEN.—Although minor con- 


| struction work still remains to be| 


completed, production is under 
way at the new $5,575,000 assem- | 


| bly plant of the Linden division 
it was} 
revealed here yesterday with the| 


of General Motors Corp., 


unexpected announcement that 50 
have already been 


there will be a steady increase. 


| It was reported that the announce- 
| ment was delayed because dealers 


were vying to obtain cars and 


|acre tract, a main factory with 
867,200 square feet of floor space, 
an office building 45 feet wide and 
| 200 feet lon= with two stories and 
la basement, a loading dock 450 
| feet long and 50 feet wide, and a 
powerhouse 120 feet long and 100 
feet wide. There will also be an 
oval test track nearly a mile in 
diameter. 


SAE Chief Sues 


Elimination of 


plant officials did not want them} 


to know production had begun. 


W. S. Roberts, general manager, | 


‘Lazy’ Car Weight 


in a statement to the press, said | 


operations will swing into high 
gear next week. The _ present 
schedule, he said, calls for 3,000 to 
be produced in May. Buicks, 
| Oldsmobiles and Pontiacs will be 
assembled here. The first 50 cars 


|assembled are still at the plant 
| but it is expected shipment will 
| begin soon. 


Key men from other 


and the 1,200 men now employed 
will be increased gradually to 
about 2,000, it is said. 


The automobiles are being com-| 
| pletely assembled at the Linden | 


plant, including the bodies, which 
put together in huge 
spot welding machines. 
tors 


parts 
etc., are attached here on a spe- 
cial small assembly line. 

It is stated that shipment of 
cars from Linden will be both by 
| drive-away trucks and railroad. 
The trucks will leave from the 
rear of the plant by way of 


Pleasant street when paving work 
|is completed. Weather conditions 


Truck Spokesman Hits | have held up the paving of this| 


street and temporarily it is 
planned for the trucks to use the 
company’s private road to the 
plant. Cars 


“dock” in the rear of the plant 
alongside P. R. R. sidings. 

The general contractor, J. A. 
is finishing 
minor construction work on the 
auxiliary buildings and 
Construction began last 
October. 

A fleet of 30 automobile carriers 
arrived here yesterday from De- 
troit. 
tract by GM to transport assem- 
bled cars throughout the eastern 
states. They are under charge of 
B. W. Fox and his assistant, 
Ralph Marsh. 

The 
sists of four buildings on an 80- 


have been breaking in | 
the local employes several weeks | 


The mo-| 
come through from other | 
| plants partly assembled, but such | 
as the fans and fan belts, | 


to be shipped by| 
taken to the loading | 


The carriers are under con- | 


new assembly plant con-| 


DETROIT.—‘It is not beyond 
the realms of possibility to imag- 
ine each production automobile 
to be 100 lbs. lighter, using the 
same materials, without in any 
way deteriorating it functionally 

perhaps improving it,” Harry 
T. Woolson, president of the So- 
ciety of Automotive Engineers 
and executive engineer, Chrysler 
Corp., told the American Society 
for Testing Materials, which met 
here recently. 

“Think of this as applied to a 
5,000,000 car year in terms of 
economies in manufacture, as 
well as subsequent operating 
economies during the life of the 
product,” he said. “It is toward 
such possibilities that future ma- 
terial development should lead 
the various fields of engineering.” 

Saying that weight reduction 
deeply interests the engineering 
mind, Woolson continued: “An 
automotive fundamental is the 
attainment of desired strength 
and rigidity with minimum 
weight. This naturally is tem- 
pered with a wholesome regard 
for the commercial considerations 
of cost. Automotive engineers 
| consider the presence of ‘lazy 
pounds,’ lowly stressed, as a sign 
of poor engineering. 

“The younger generation,” 
Woolson concluded, “should be 
happy in the thought that so 
| much has been left for them to 
accomplish in all lines of engi- 
neering. They should be encour- 
aged by the fact ‘that nothing is 
done finally and right; that noth- 
ing is known positively and com- 
| pletely.’’ 





Labor Law Sought 
HARRISBURG, Pa. (UTPS).—A 


measure providing for a_ five- day, 
40-hour week in all occupations with 
the exception of agricultural and 
| domestic employment, an Earle ad- 
ministration sponsored bill, was in- 
troduced Apr. 26 by Sen. Edward R. 
Frey. 


NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 
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Value of Retail Sales of Cars Declines in March | 


Federal Index Reveals 
17% Drop Fre From February 


WASHINGTON.—The value of| and of | 


retail sales of new passenger auto- | 


mobiles declined from February | i 


to March according to the pre- 
liminary adjusted index figure an- 
nounced this week by the U. S. 
bureau of foreign and domestic 
commerce. 

This index, which makes allow- 
ance for the number of days, as} 
well as for seasonal movements, 
was 122.5 in March, on the basis} 


of the 1929-1931 average as 100,| 
compared with 139.5 in February | 


and 129.5 in January. 
Sales in March, according to the 
preliminary figures, were 23% per 


cent higher than in March, 1936, | 
and 45 per cent greater than in| 


March, 1935. Daily average sales, 
without seasonal adjustment, in- 


creased 70 per cent from February | 


to March. 

The aggregate value for the 
first three months of this year was 
26 per cent above that for the 
corresponding period of last year 


Lightest Mark 


Is Announced; 


Grosses 8 Tons 


NEW YORK.—Rated at 16,000 
pounds gross, the new model EJ, 
just announced by Mack Trucks, 
Inc., is the lightest truck yet built 
in the regular Mack line, accord- 
ing to company officials. In keep- 
ing with modern streamline de- 


sign, the new model is character- | 
ized by full-crowned fenders with 


a centerline crease; shallow val- 
leys between the fenders and the 
hood; V’d and sloping radiator 
grille; and extensive use of chrom- 
ium plating. 

Adding greatly to the appear- 
ance of this new truck is the cab, 
which is said to embody the latest 
features in safety, comfort and 
appearance. Roof construction is 
all-metal. The windshield is slop- 
ing, thus reducing glare. Safety 
glass is standard throughout. 
Standard interior fittings of the 
cab include a dome light, coat 
hooks, and an instrument board 
with clocklike instruments which 
is indirectly lighted. Gasoline 
tank capacity is 20 gallons. 

The model EJ is available in 
four wheelbase sizes ranging from | 
146 to 194 inches. Three tractor | 
wheelbases are available ranging | 
from 139 to 158 inches. Tires are | 
8.25-20 the maximum size used. | 

A six cylinder engine with 3% 
x5 inch bore and stroke powers 
the EJ. This engine has a piston 
displacement of 288 cubic inches 
and develops 84 horsepower at 
governed speed of 2,800 r.p.m. 





Describing the 
the 
Edward 
president of the 
Federation, 
2,000,000 Pennsylvania 
torists are opposed to the legis- 
it would 


| 000,000 a year. 

The motor fund now bears the 
cost of administering the patrol, 
and support of the state police 
in addition, would cost more than | 
$3,000,000 additional each year. 

Charles M. Upham, Washington, | 
director-engineer of the Ameri- | 
can Road Builders Assn. 
that if the merger passes, Penn- 
sylvania will stand to lose $1,782,- 


nina 


HARRISBURG, 
Consolidation 
patrol and the state police would | 
added burden of $9,000,- | 
000 on Pennsylvania taxpayers in 
according 
to opponents of the proposed ad- 
ministration 


of 


years, 


the 


the 


most 


and about 44 per cent higher than | 
the eres three months of 1935, : 


 Satilede é the Dollar Value of Retail 
Sales of New Passenger Auto- 


1929-31 100 
Without Seasonal 
Adjustment 
1935 1936 
51.1 69.3 
72.7 65.5 
100.2 117.8 
116.7 142.3 
98.4 138.6 
104.9 139.3 
89.1 117.3 
80.2 92.9 
. 50.1 71.0 
53.3 56.5 
. 966 113.1 
. 96.6 130.4 
. 83.8 105.1 
With Seasonal 
Adjustment 
1935 1936 
75.0 102.0 
. 86.5 89.5 
94.5 101.0 
78.5 93.5 
70.0 93.5 
78.5 109.5 
81.0 104.5 
75.0 92.0 
. 79.0 83.0 
82.0 85.5 
113.5 151.0 
106.5 175.0 


Car Groups Flay 
Pa. Police Merger 


(UTPS). 
highway 


legislation 


proposal as “ 
pernicious 
Gable, 
Pennsyl- 


$2,150,000 








for 


increase 
enforcement 


> oe a a euitetemces 


000 immediately and $3,142,000 a 
year during the next three years. 


He explained that under the Hay- | 


den-Cartwright Act’ the state | 
would lose one-third of all fed- | 
eral highway allocations for hav- 
ing diverted highway funds in| 
| excess of those diverted in 1934. | 

The present force of. highway 
patrolmen is too small to do its 
work efficiently, William S. Can- 
ning, Philadelphia, representing | 
the Keystone Automobile Club, | 
| said. He claimed there are about 
600 miles of road in the state for | 


every patrolman. 


Among others who spoke in 
i} demnemeien to the proposal were: 
Burton W. Marsh, Washington, 
director of safety and traffic en- 
| gineer of the AAA, and H. A. 
Thomson, Drexel Hill, secretary | 
of the Assn. of Township Super- 


visors. 


Construction Set 


For Ford Plant 


VANCOUVER, B. C.—Construc- 
tion will commence during May 
on the new assembly plant of the 
| Ford Motor Co. of Canada on} 
Kingsway, just half way between 
Vancouver and New Westminster, 


B. C. Final specifications and de- 


tails in connection with the build- 
ing have been approved by Wal- 
lace R. Campbell, president of the 


Ford Motor organization. 
Engineering plans and specifi- 
cations are now practically ready 


|for the calling of tenders, and 
the project will be _ definitely | 
under way, it is expected, before | 


the end of May. 
The new Ford plant will be con- 
siderably larger than was origi- 


| nally planned, and the cost of the | 


equipment has also been increased | 


by a further $100,000, bringing it | 


up to a total expenditure for | motor vehicles in Canada during 


the three months ending Mar. 31 
showed an increase of almost 20,- 
000 over the corresponding period 
in 1936, the Dominion bureau of 
statistics reports. At the same 
time sales of automobiles showed 
|} an advance of 64 per cent in num- | 
ber and 61 per cent in value over 
the first three months of 1936. 


equipment alone of $500,000. The | 


revised plans call for a one-story 


structure 320 feet long and 240 


feet wide, with a floor area of 
76,800 square feet. 


Australia Contemplating 


Own Vehicle Production 
WASHINGTON. — Australia is 


considering a place in the auto-| 


motive sun. Advices reaching the 


commerce department are that | 
the folk “down under” are greatly | 
| interested in evidence now bein 


heard by the Australian tari 


board on the economic feasibility 
of manufacturing motor vehicles 
in the dominion. 


The trade there in automobiles 


has improved markedly, new reg- 
istrations of passenger cars and 
trucks being measurably higher 
last January than in January of 
last year. 








New Bus Equipment U ps 
Chicago Passenger Traffic 


CHICAGO.—Increases up to 40 © 40| metropolitan 
per cent in passenger traffic, in- 
crease in safety as measured by 
reduced number of accidents, de- 
creased driver fatigue, and main- | 
tenance of schedules with greater | 
ease, are some of the immediate 
results following on the purchase | 
by Chicago Motor Coach Co. of 
| new equipment, consisting of 194 
new coaches, both double deck 
and single deck. These coaches 
have now piled up a total of 
nearly four million miles of rou- 


tine service. 
Every line on which new equip- 


ment has been placed in opera- | 
tion has shown increases in| 
traffic far and beyond those of 


Chicago’s other’ transportation 
system. That the new equipment 


is in a large measure responsible | 
for this increase is indicated by | 


the fact that the few lines still 


operating with the older equip- | 


ment have shown a very small 
increase. 


None of the lines are as yet 


equipped 100 per cent with new | 
equipment. 
in passengers (40 per cent) is on 
the line with the greatest number 
of new buses, while the other} 
lines have increases virtually in 
direct proportion to the number 
of new units, 
about 29 per cent above last year. 


The largest increase 


ranging down to 


Chicago’s new motor coach 


equipment is probably the most 
modern to be found anywhere in 


Canada Reports 


Strong Quarter 


MONTREAL. Production of 


Automobiles produced in the 


three month period totalled 64,191, 
compared with 44,591 in the like 
1936 quarter. Output of passenger 


cars totalled 48,737, a gain of 12,- 


135, and commercial cars  pro- 
|} duced numbered 15,454 and an in- 
crease of 7,465. 


Sales of new motor vehicles to- 


talled 37,367 at $37,796,380, against 
23,785 at $23,551,763, in the first 
quarter of 1936. Passenger car 
sales totalled 30,701 at $31,091,370 
against 18,548 at $19,113,183, and 
trucks and buses sold amounted 
to 6,666 at $6,705,010 against 4,237 
at $4,438,580. 





46 STATES FOR MARCH, 1937-1936 


Complete cumulative figures appear each week until all 48 states are shown. States still to be shown are Kentucky, 


NON-AFFILIATED GROUP 





STATES 











Total, 40 States 37 | 
for March "36 | 
California "37 
"36 
lowa "37 
"36 
Maine ’37 | 
"36 | 
Michigan 37] 
36 | 
Mississippi 
36 | 
New York "37 
36 | 
Total, 46 States "37 


for March 36 | 
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service. Of the 

double deck type, there are 101 
| units, each with a seating capac- 
|ity of 72 people. Headroom in 
both upper and lower decks is 
adequate for the tallest, with due 
respect to the low overall height 
limitation to Chicago’s low over- 
head structures. 

This has been obtained by a 
combination of rear-engine de- 
sign, eliminating running gear 
|interference and permitting of 
low floor height, and _ locating 
seats with foot rests on upper 
|and lower decks, in such manner 
as to give maximum comfort. 


Used Car Market 
Report Chooses 
1937 Officials 


CHICAGO.—Following a meet- 
ing of stockholders, announce- 
ment was made this week of the 
election of J. R. Histed as presi- 
dent, Thomas J. Hay as vice-presi- 
| dent, W. E. Butler as secretary 
and C. E. Gambill as treasurer of 
the National Used Car Market 
| Report, publishers of the Blue 
Book, Red Book and other serv- 
ices. G. A. Leukhart was again 
|} named as general manager. 
| All of the officers have been 
connected with the National Used 
Car Market Report since its in- 
ception 26 years ago. They have 
also been prominent in trade as- 
seciation affairs as well as in the 
field of motor car distribution. 

Histed’s report to the stock- 
holders revealed a sharp increase 
in the number of subscribers dur- 
ing the past year. He named the 
popularity of the Blue Book and 
Red Book, the improvements 
made in these publications and 
the expansion in score of service 
by the organization as the factors 
chiefly responsible. 

He pointed out that the publi- 
cations issued are used in the 
United States and abroad by pas- 
senger car, truck and _ trailer 
dealers, distributors and manu- 
facturers, finance companies, in- 





| surance firms, banks, associations 


and various administrative bodies 
for purposes of identification and 
appraisal of used cars. 


Johns Elected 
MIAMI. Lee Johns was elected 


| president of the Miami Used Car 


Dealers’ Assn. at a recent meeting 
of the group. 





NICKELGRAM 
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Requirements of truck transpor- 
tation differ widely from those 
of passenger car service. A truck 
engine must be designed to give 
at least a half-million miles of 
good service life. A bus engine 
of the large size, must be good 
for a million miles. One of the 
prominent truck builders re- 
cently announced a new line of 
engines featuring replaceable 
cylinder liners good for over 
200,000 miles. This design uses a 
“dry” liner, which is pressed into 
the cylinder bore. The liner is 
made of a high-grade cast iron 
containing Nickel, chromium and 
molybdenum and is produced by 
centrifugal casting. The casting 
is heat-treated to bring out the 
exceptional strength and hard- 

ness of the Nickel Cast 
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Sparks 


(Continued from 


I think the Packard case is the 
first milestone along a path that 
may lead to a possible milleneum 
when capital and labor will each 
have a respect for the other that 


may bring about a peace that will | 


be profitable to both sides. 


* * * 


GETTING OFF my editorial} 


hobbyhorse and horoscoping the 
immediate future as to our real | 
job, building and selling automo- | 
biles, I can see no reason why 


most of the ground lost by four | 


months of labor trouble cannot 
be regained. All factories should 
run at peak production for at} 
least two months more, mebbe| 
longer, for banks of orders on file | 
at the plants prove the demand is | 
there. We ought to come close to} 
our yardstick, 1929, which most | 
assuredly would have been beaten 





if it had not been for labor dis- | 
turbances. 


* * * 


IN THE NEXT office to this 
editorial sanctum which produces 
“Sparks” sits a fellow columnist, | 
the publisher who writes “A Word | 
in Edgewise,” who is most proud | 
of the fact that the Bayonne au-| 
thorities have demonstrated a_| 
theory that GMS has been ex-| 
pounding for more than a year—| 
that there should be fewer stop-| 
lights controlling traffic; that) 
there should be a simplification. | 
The New Jersey case proves this | 
point, for Bayonne has demon- 
strated by actual experience that 
without traffic lights it has aj} 
record of a first quarter without a 
traffic death. All of which re- 
bounds to the credit of the men| 
in the next office. 

By this I do not mean that| 
traffic lights can be abandoned. | 
Far from it, but I do believe as 
does my rival columnist, that sim-| 
plification along the lines advo-| 
cated by GMS will go a long way 
in reducing traffic accidents, 
which, after all, is a step in the 
right direction. 

* * . 


MORE DOLLARS for dealers} 
are apt to come about because of | 
a pending coalition between the 
forces selling oil and its big} 
brother, gasoline, and the vendors | 
of parts and accessories. I got} 
the low-down on what’s in the air 
at a luncheon in Chicago last) 
Monday, sponsored by Ray Shaw 
and his Chek-Chart forces, a cur- 
tain raiser to the parts show held | 
on the Municipal Pier. The ob- 
ject of the luncheon was to im- 
press on the oil people the impor- 
tance of selling parts and acces- 
sories in connection with their| 
vending of lubrications. Cause | 
why? Well, there are too many 
selling only gasoline and oil to 
make any money for everyone un-| 
less they eke out their incomes by | 
taking on what might be called 
side lines. 





| 
* * * } 


I'LL SAY Chek-Chart put the| 
big idea over with some 100 repre- | 
sentatives of accessory manufac-| 
turers, jobbers and oil executives | 
in a most convincing way. Even 
I got what the talks meant. Espe- 
cially after Howard Pile, direct- 
ing editor of Chek-Chart inter- 
preted them for me. 

In no uncertain terms, the 
speakers brought out that under 
Chek-Chart’s “Balanced Selling” 
program filling stations are going 
to wake up to the possibilities 
there are in handling accessories 
in connection with selling fuels 
and lubrication. This coalition, if 
it can be termed such, is going to 
give a new market for accessor- 
ies makers, a plan which long has 
been advocated by ADN in con- 
nection with its neighborhood 
sales campaign. Now it has been 
so forcibly brought to the atten- 
tion of the oil people I think there 
will be immediate results and that 
soon practically every filling sta- 
tion will be selling accessories 
also. 


a cs * 

WITH NO CHARGE for the} 
advertising, I’m referring you to) 
the Chekall Accessory Blue Book, | 





| e 
| verse, occasionally, to sum up a 


B Chris 
y Sinsabaugh 


Page 1) 

which has been reviewed by ADN, 
for further details as to this 
“Balanced Selling” program. I’m 
not charging for this because I 
think the accessories people ought 
to read for themselves as to just 
how they can benefit by this 
coalition. 

* * * 

A MOST UNUSUAL affair took 
place in Detroit Friday afternoon 
at the Recess Club when the all- 
powerful New 
York Times| 
staged a cock-| 
tail party to in-| 
troduce to the} 
industry Rex} 
Cleveland, who} 
has succeeded | 
the late Jim) 
Spearing as its} 
automobile edi- 
tor. This sort of 
an introduction 
is new to De- 
troit and as a) 
result brass hats, little brass hats, 
agency executives and even pub- 
licity men attended. 

After all, Cleveland had the in- 
troduction coming to him, for it is 
a matter of record that he it was 
who inaugurated the New York 
Times’ automobile department, 
back in 1912. After three and a 
half years of it, he went into the 
city room, later becoming associ- 
ate editor of Vanity Fair. After 
several other connections he re- 
joined the Times staff in July, 
1928, taking charge of aviation. | 
Jim Braden of Campbell-Ewald-| 
Chevrolet, once a Yale All-Ameri- 
can halfback, is sponsoring this | 
Cleveland, since he discovered Rex | 
also is an Eli, class of 1908. 

Bo cS * 

ALTHOUGH NOT in New York} 
at the time, I get it that the 
speech Bill Holler made in the 
big city last week, when he talked 
at an informal meeting of Chev- 
rolet dealers, his first talkie of the 
1937 campaign, was just about the 
best he ever made. 

The general sales manager of 
Chevrolet started telling about a 
few of the innovations Chevrolet 
has put into its sales department 
this year. My informant states 
that the’ dealers liked what he 
was saying and wouldn’t let him 
stop. Which isn’t surprising, for 
nearly everybody in the industry 
knows the inimitable Holler type 
of talk to dealers—rapid fire state- 
ments punctuated by chuckle-pro- 
ducing wisecracks; a rise and fall 
of oratory that is now like dulcet 
poetry, now like tumultuous white 
water roaring in from the wide 
sea. He continually teaches as he 
talks but knows full well that men 
will go to sleep or lose interest if 
the tension of instruction is laid 
too long at a time upon them. So 
he breaks the tension by inject- 
ing wisecracks that should really 
be preserved and by quoting 





4 a s <j 
Rex Cleveland 





situation. 


Well, the sophisticated New 
York dealers did not go to sleep 
I’m told when Holler talked last 
week nor did they lose interest. 
They kept yelling for more until 
Bill Holler had talked for three 
hours! Equal that one if you can. 


Strikes Hit 30 
N. Y. Truck Plants 


NEW YORK.—With the first 
concerted effort of the UAW to 
organize the truck body building 
plants here, a wave of more than 
30 truck strikes swept New York 
this week. According to Charles 
Roeder, of the Vehicle Body 
Builders’ Assn., 90 per cent of the 
industry is affected. 

Among the larger plants hit are 
Standard Bodies Mfg. Co., Fred 
Roeder Mfg. Co., and the Colonial 


| Body Co., according to a union 


statement, which also claimed 
that more than 800 employes had 
walked out. 

All of the plants affected were 
being picketed. 


SHOWN AT THE LUNCHEON given Monday by the Chek-Chart 
Corp. in the Lake Shore Athletic Club, Chicago, are, left to right, 
E. C. Henning, assistant sales manager of the Weaver Mfg. Co.; 
Charles F. Hodgson, sales manager of Weaver, and Ray Kiken, vice- 


president of Motive Parts Co. of America, Inc. 


Specifications for Testing 


Devices Redrafted in N. J. 


TRENTON, N. J.—Following a 
hearing last week at which auto- 
motive equipment experts testi- 
fied as to the relative merits of 
their products, it is reported the 
New Jersey state commission on 
standards and specifications is 
preparing a redraft of specifica- 
tions for the automobile safety 
testing equipment 
chased by the state motor vehicle 
department for use in enforcing 


the state’s recently enacted com-| 


pulsory motor vehicle inspection 
statute. 
Bids on the equipment were 


scheduled to have been received | 
by the state purchasing depart-| 
ment Mar. 29, but only one com-| 
pany, the Weaver Manufacturing | 
Co. of Springfield, Ill., submitted | 
an estimate. Two other concerns, | 
the Bear Manufacturing Co. of | 
Rock Island, Ill., and the Bendix | 


ding by the manner in which 


specifications had been drafted. | 


The Weaver bid, $173,000, was re- 


jected by Frederick Brodesser, | 
state purchase commissioner, and | 


representatives of all three com- 
panies appeared at a hearing be- 
fore the commission on standards 
and specifications to explain the 
merits of their products. 


Representing Bendix Corp., V. 
E. Feragen suggested the state 
was planning to spend too much 
on heavy equipment that will be 
needed only for testing trucks. 
He said lighter testing devices, 
requiring less space, and costing 
less woulda meet all demands for 
testing passenger vehicles. Since 
these cars predominate, he 
pointed out, it would be unneces- 
sary to have more than one test- 
ing lane for trucks and buses in 


| Automotive 
| On the Air 


CHEVROLET—Sunday, 6:30 p.m., CBS. 
Rubinoff, Walter Cassell, Fred Keating. 
CHRYSLER—Thursday, 9:00 p.m., CBS. 
Major Bowes’ Amateur Hour. 
FORD—Tuesday, 9:00 p.m., CBS. 
“Watch the Fun Go By.’’—with Al Pearce 
and His Gang 

Tuesday, 12:00 M., CBS. 
Rebroadcast of above 
coast. 

Saturday, 7:30 p.m., 
‘Universal Rhythm,”’ 
and Alec Templeton. 

Saturday, 10:45 p.m., CBS. 
Rebroadcast of above show 
coast. 

Sunday, 9:00 p.m., CBS. 
‘Ford Sunday Evening Hour.”’ 

GENERAL MOTORS—Sunday, 8:00 p.m., NBC 

(Blue.) 

“Promenade Concerts,”’ 
NASH KELVINATOR—Saturday, 
cBS. 

Grace Moore, Vincent Lopez. 
PACKARD—Tuesday, 9:30 p.m., NBC (Red.) 
“Packard Four,’’ with Fred Astaire. 
PONTIAC—Friday, 10:30 p.m., NBC (Red.) 
“Pontiac Varsity Show,’’ with John Held 

jr. 

Monday, Wednesday, Friday, 2:00 p.m., CBS. 
“News Through a Woman's Eyes,"’ with 
Kathryn Cravens, 

Monday, Wednesday, Friday, 5:30 p.m. 
Rebroadcast of above program. 

10:00 


show for Pacific 


CBs. 


with Richard Bonelli 


for Pacific 


with Erno Rapee. 
9:00 p.m., 


STUDEBAKER—Monday, NBC 

(Blue.) 
“Studebaker 

Himber. 


Champions,” with Richard 


to be pur-| 








the multiple lane stations to be 
operated by the state in conduct- 
ing its semi-annual inspectious. 
During the hearing, Samuel 
Fineberg of Trenton, represent- 
ing the Bear Manufacturing Co., 
charged that Morris J. Eldridge, 
safety engineer for the firm, was 
being subjected to “third degree” 
questioning methods. Eldridge 
was questioned for two hours by 
Benjamin Van Tine, assistant at- 
torney general for the state high- 


| way department; Brodesser, com- 


missioner; William J. Deardon, 
deputy motor vehicle commis- 
sioner; James J. Shanley, chief 
motor vehicle inspector, and Wal- 
ter Hankin. 


| Corp. of South Bend, Ind., sub- | Car Bills Rushed 
mitted protests at that time that | 
they were excluded from the bid- | 


Through Mill by 
R. I. Legislature 


PROVIDENCE.—Featuring the 
automotive legislation passed by 
the Rhode Island general assem- 
bly just before adjournment last 
week was a bill changing the 
registration year from Jan. 1-Dec. 
31 to Apr. 1-Mar. 31. Registrations 
issued for the current year will 
carry over until Apr. 1, 1938, un- 
der provisions of the bill. 

In urging passage of the meas- 
ure, Wilfred J. Paquin, chief of 
the division of motor vehicles, 
said the principal reason for the 
change was to get the registration 
rush period away from the holi- 
day season. He pointed out that 
most people during December are 
engrossed in Christmas shopping, 
with New Year’s and its attend- 
ant celebrations coming on top of 
that. 

A bill providing for semi-annual 
inspection of all motor vehicles 
failed of passage, being consigned 
to the legislative scrap-heap on 
the final day of the session. 

However, the legislature did pass 
bills requiring the licensing of 
gasoline dealers who sell from 
tank cars, and authorizing the 
motor fuel division to fix minimum 
standards for gasoline sold 
throughout the state. 


Timken, Union Sign Pact 


Sole Bargaining Granted 

DETROIT. — Timken Detroit 
Axle Co. and UAW officials this 
week announced that a pact be- 
tween them had been signed, pro- 
viding for sole bargaining rights 
for the UAW and a one-week va- 
cation with pay for all production 
workers on payrolls a year or 
more by June 1. 


Under the agreement there will 
be no bargaining with any other 
group until Sept. 6, provided that 
date is sanctioned at a later meet- 
ing of UAW officials. It estab- 
lishes a 65-cent per hour wage for 
men and 60 cents for women, to 
be raised to 75 and 65 cents, re- 
spectively, within 60 days. The 
agreement supplements a truce 
reached Mar. 6. 








in This Corner 


(Continued from page 6) 


creating good will and clean tac- 
tics in the automobile selling 
game it will cause our dealers to 
make more money and thereby 
increase our chance of earning 
more. 

“We have also a code of ethics 
which includes the following line: 
“Treat our competitors as we 
would have them treat us.” This 
club has no connection with any 
union at all and feels that we 
are capable of correcting any 
trouble that might arise locally 
without the help of any union. 
The club is composed of 118 sales- 
men, which is the total number 
of salesmen working in this city. 
We have one hundred per cent 
membership. 


“This is not a charter club be- 
cause the dues go each night for 
supper, which allows each sales- 
man to get in return each night 
what he pays in, which has been 
very satisfactory. In case of the 
treasury needing additional funds, 
an assessment is made to cover 
the cost. On its bi-monthly meet- 
ing night, Apr. 27, the following 
officers were elected to serve for 
the next six months: President, 
Harper Elam jr., Adamson Cadil- 
lac Co.; vice-president, W. J. 
King, Greensboro Motor Car Co.; 
secretary and treasurer, J. E. Wy- 
rick Lucas, Waldron Motor Co., 
and two directors, Ott Ellison, 
Geo. F. Daly, Inc., and Jimmie 
Jones, North State Chevrolet Co. 
The above compose an executive 
board, which carries on the 
affairs of the club. 

“This summer the club is spon- 
soring a soft ball team which 
plays ball at night and is com- 
posed of its members. This team 
is competing for the champion- 
ship of Greensboro. There are 
forty teams playing soft ball in 
Greensboro this year. Since this 
club has been operating there has 
been a much better feeling among 
the salesmen in Greensboro and 
we believe that in the course of 
time a large part of our present- 
day troubles will correct them- 
selves."—-Harper Elam jjr., Re- 
tail Automobile Salesmen Club, 
Adamson Cadillac Co., Greens- 
boro, N. C. 


AAA Mobile Unit 


Is Testing Drivers 


WASHINGTON. — The Ameri- 
can Automobile Assn.’s_ driver 
testing unit has to date visited 
32 cities and tested more than 
10,000 drivers, according to Earl 
L. Allgaier, psychologist in charge 
of the program. 

The tests, developed for the 
purpose of giving drivers a bet- 
ter knowledge of their driving 
strengths and weaknesses, and to 
secure further testing informa- 
tion, are largely the production 
of Dr. A. R. Lauer, Iowa State 
College psychologist. Much of the 
financial support for the program 
has come from the automotive 
industry, the AAA states. 

Operating by means of testing 
apparatus set up in a trailer unit, 
the program includes 19 rating 
points. Drivers are tested and 
rated on keenness of vision, dis- 
tance judgment, glare resistance, 
recovery from glare, field of vi- 
sion, stereoscopic eye test, color 
blindness, eye dominance, blood 
pressure, excitability, quickness 
of action, hearing, drivometer, 
test, reaction time, strength, men- 
tal attitude, sound driving prac- 
tices, mental alertness, experience. 

Preliminary announcements re- 
garding the results of the tests 
are expected soon. 





SITUATION WANTED | 
| 


Man with 10 years experi- 
ence in purchasing both for an | 
automobile manufacturer, and | 
parts, desires to make change. | 
Would like interview. Address 
box 118, Automotive Daily 
News, 527 New Center Bldg. 








Motor Averages 
Reflect General 
Bearish Trend 


By C. J. ALEXANDER 
NEW YORK.—Weakened by 


President Roosevelt’s warning| 


Tuesday against “the present 
hazard of undue advances in 
prices, with a resulting rise in the 
cost of living,” the general market 
decline continued to move through 
all groups of stocks. Exchange 
transactions Wednesday amounted 
to 2,250,000 shares, one of the 
biggest day’s business of the year. 


Meanwhile, there began on the 
part of Wall Street research de- 
partments a quest for signs of 
weakness in the business picture. 


They turned their attention first 
to the automobile industry be- 
cause of its close touch with the 
consumer of its products. They 
found little support for bearish- 
ness in the buoyant retail sales 
and heavy factory production 
schedules. Their conclusion was 
that if there is a weakening in the 
general industrial situation it is 
to be found outside of this in- 
dustry. 

They found General Motors 
earnings of 99 cents a share in the 
first quarter, as against $1.17 in 
the like period of last year, en- 
tirely satisfactory. As a matter of 


fact, this was much better than | 


had been expected by many in 
view of the closing by strike of 
the company’s motor vehicle 


plants for almost half of the first | 


quarter. 


The G. M. report was a reflec- | 


tion of the amazing efficiency of 
present day management of the 
higher type. 

Although motor issues as a 
whole did not decline any faster 
than the market averages, there 
were a few outstanding weak 
spots, Among these was the new 
Yellow Truck & Coach stock, 
which was extremely heavily sold 
on Wednesday on the appearance 
of an earnings statement for the 
first quarter showing a decline in 
profit in the face of a big gain in 
sales. 

Stockholders of Mullins Mfg. 
have approved an increase in 
authorized Class B common stock 
from 172,500 to 560,000 shares and 
the transfer of 200,000 new Class 
B shares to the Sharon Steel Corp. 
in return for the assets of the 
Youngstown Pressed Steel Co., 
Sharon’s wholly owned subsidiary. 
Directors also were authorized to 
declare a 100 per cent stock divi- 
dend to holders of Class B. 


Stewart-Warner has declared 
two dividends of 25 cents, one of 
which is a semi-annual payment 
and the other of which is an ex- 
tra, both payable June 1. The 
company paid 50 cents extra and 
25 cents regular on Dec. 1, last. 


Goodyear Tire & Rubber has de- 
clared a dividend of 50 cents on 


Chrysler Corp. 
- Declares Spring 
Dividend of $2 


NEW YORK.— Chrysler Corp. 
this week declared a quarterly 


dividend of $2 on the capital 
stock. Earnings in the first quar- 
ter amounted to $2.51 a share, 
against $2.65 in the same quarter 
last year. 

Consolidated net income for the 
quarter amounted to $10,914,303 
after all charges, compared with 
$11,453,439 in 1936. The previous 
dividend, paid Mar. 13, was $1.50. 

Sales in the March quarter to- 
taled $183,207,345, compared with 
$148,463,735 in the first quarter of 
1936. 
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Stocks Decline With Roosevelt Price Warning 


its common and $1.25 on the pre- 
ferred, both payable June 15. 
Campbell Wyant & Cannon Foun- 
dry declared a quarterly of 25 
cents, payable May 29. Muskegon 
Piston Ring declared 25 cents, 
payable June 30. Parker Rust 
Proof declared 37% cents on its 
common and 35 cents on its pre- 
ferred, both payable June 1. 
Here’s how the ADN stock price 
averages compared at the end of 
the second big wave of liquidation 
at Wednesday’s close with those 
of a week earlier and a year ago: 
This 
Week Change 


Year 
Ago 
42.93 3.28 42.49 
45.84 3.32 44.88 
—2.03 36.34 


—4.78 24.51 


Last 
Week 
24 Motors eaten 465.2 
10 Car-truck co's 
10 Parts-acces. .... 3 37.07 
$ Tire-rubbers . 46.28 41.45 
Again the tire and rubbers be- 
cause of their closer association 
with an important raw material 
such as rubber were called upon 
to meet extremely heavy selling. 
This group still is sharply above 
its price of a year ago, however, 
which is more than can be said 
for any of the other classifica- 
tions. 


As reports of automotive earn- 
ings for the first quarter continue 
to come in, gains over a year ago 
are the rule. There are some ex- 
ceptions, however, but the pros- 
pect still is for an increase in the 
aggregate. Even greater gains are 
anticipated for the current quar- 
ter. 


Ford Expense in Canada 
Tops Its Dominion Gross 


WINDSOR, Ont.—Ford Motor 
Co. of Canada, Ltd., during 1936 
paid out in Canada $7,000,000 more 
than its total receipts from Cana- 
dian sales, Wallace R. Campbell, 
president, reported this week at 
the annual shareholders’ meeting. 


The company paid out $28,- 
651,993, while the gross revenue 
from all Ford sales in Canada 
was $21,558,648. A net profit of 
$3,358,470 for the year was shown, 
however, owing largely to over- 
seas sales of Ford units produced 
in Canada. 








vigorous leadership of the 
higher. 


quarter earnings. Other 


average. 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Apr. 30, 3:00 P.M.—General Motors jumped into 


on the stock market and closed more than two points 
Chrysler, after its rally yesterday, extended its 
gain only fractionally following announcement of first 


motor shares in today’s rally 


motors were higher in the 





GM Quarterly Net Drops 


Only 15% 


Despite Strike 


NEW YORK.—Although strikes 
stopped General Motors produc- 
tion for nearly half the 
quarter, earnings of the corpora- 
tion for that period dropped only 
15 per cent, according to an an- 
nouncement by Alfred P. Sloan jr., 
president. Net dividend earnings 
for the quarter were $44,814,166, 
compared with $52,464,174 for the 
same period last year. 


Referring to the first quarter 
stoppages, Sloan said: 


“It is interesting to observe 
that the organization was able to 
control expense and to resume| 
manufacturing when permitted to} 
do so, with the result that the de- 
cline in earnings was limited to 
a reduction of approximately 15 
per cent, as compared with the} 
corresponding quarter of the pre- 
vious year. Dollar sales were sub- 
stantially equalled, and the output 
of motor cars for the month of 
March established a new record 
for all time.” 

Sloan’s statement continued as 
follows: 

“Net earnings applicable to the 
common stock for the first quarter 
ended Mar. 31, 1937 were equiva- 
lent to 99 cents per share on the 
average common shares outstand- 


first | 


| amount 





ing during this quarter. This com- 


pares with earnings of $1.17 per 
share for the first quarter ended 
Mar. 31, 1936. 


“Net earnings applicable to the 
common stock for the 12 months 
ended Mar. 31, 1937 were equiva- 
lent to $5.17 per share on the aver- 
age common shares outstanding 
during this period. 

“Net earnings available for 
dividends, including equities in 
the undivided profits or losses of 
subsidiary companies not consoli- 
dated, for the first quarter ended 
Mar. 31, 1937 amounted to $44,- 
814,166, compared with net earn- 
ings of $52,464,174 for the first 
quarter ended Mar. 31, 1936. After 
deducting dividends of $2,294,555 
on the preferred stock, there re- 
mains $42,519,611, being the 
earned on the common 
shares outstanding, which com- 
pares with earnings on the com- 
mon stock of $50,169,619 for the 
first quarter ended Mar. 31, 1936. 

“Net sales of General Motors 
Corp., excluding inter-divisional 
transactions, for the first quarter 
ended Mar. 31, 1937 amounted to 
$356,849,901, compared with $341,- 
306,065 for the first quarter ended 
Mar. 31, 1936. Net sales for the 12 
months ended Mar. 31, 1937 
amounted to $1,434,833,776.” 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, APRIL 30, 1937 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


1937 


High Low NEW YORK 


634% Allis Chalmers Mfg 
514% American C. & F. 
72 American Chain 
Auburn Auto 
Bendix Aviation 
Beth. Steel 

Bohn A. & B 
Borg-Warner 
Briggs Mfg. 

Budd Mfg. Co., E. 
Budd Wheel Co. 
Chic. Yellow Cab (1) 
Chrysler 

Clark Equip. 
Cleveland Gr. Br. 
Collins & Aikman 
Com. Credit 
Commercial Inv. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 
du Pont de 
Eaton 
Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & 
Gabriel Co 

General Elec. 
General Motors 
Glidden 

Goodrich, 


271A 


20% 


Goodyear T. @ R. ...... 


Graham-Paige 

Hayes Body Corp. 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville 


Kelsey-Hayes W. .......- 


Kelsey-Hayes W. B. 


Nemours.... 


Last Sale 
Apr. 30 Apr. 23 


1937 
High Lo 


7s 


41, 
62%, 
51% 
48, 


31 Mack 
225 
89, 
ey, a 
ae 26 
[ 2} 20% 
24% 
10% 


S| 44% 
M1 193, 


Nash 


113% 9% 
ant 47'/, 
a 20% 
62% 


50 


Marlin 
3 Midland Steel 
18 Motor Produots 
Motor Wheel 
Murray Corp. 


Pacific 
Vg y Packard 
: 374% Raybestos 
Reo Motor 
Republic Steel Corp. .......++. 
Beene Vas. cccconsccstecsesic 
9% Sparks-Withington 

ESS ES ery 


Last Sale 
NEW YORK Apr. 30 Apr. 23 


Lee Rubber & Tire 
9 » Libbey-Owens-Ford Glass 
Ludlum Steel 


Trucks (1) 
Rockwell 


Mills 


Manhattan 


21 7 Stewart-Warner 


20 
13% 
28% 
28% 
79 
43% 
72¥% 
176% 
33% 
37¥%% 
64/2 
5814 
44, ? 
465 3 0 Ys 
a” oY 
4 «~'7%4 
5% 464 
22% 
373 3% 
20% | 18% 
3% 
106% 
13154 


4% 


Pines 


Woodall 


Studebaker 
Thermoid Co. 
Thompson Products 
Timken-Det. Axle 
Timken Roller Bear. 
Go ¢é 
U. S. 
Westinghouse E. & M 
White Motors 

Yellow Truck 

Young Spring & Wire 


Industrial Alcohol 
Rubber 


CHICAGO 


Maen EE: ack nh idbsecakas 
Bendix Aviation 

Borg-Warner 

Houdaille-Hershey B 

DEOGINS DHE, cc cccccccesececee 


Perfect Circle 


Winterfront 
Industries 


DETROIT 


Hoover Ball Bearings 
wan .+++ Murray Corp. 
18 hee ..++ Parker Rust Proof 


Timken-Detroit 


|| 459 


| 2,183,243 
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Studebaker Net 
For Ist Quarter 
Is Near $700,000 


SOUTH BEND, Ind.—The 
Studebaker Corp., during the 
first quarter of 1937 earned $699,- 
after providing for federal 
income taxes, except surtax on 
undistributed profits, according 


| to profit and loss statement and 


balance sheet released today by 
Paul G. Hoffman, president. This 
amounts to 32c per share on the 
shares of stock out- 
standing. 

Before provision for federal taxes, 
earnings for the current quarter 
were $822,459 compared with 
$104,655 in the first quarter of 
1936, for which period no income 
tax provision was made. Sales 
were $19,308,220 compared with 
$15,738,737 in the corresponding 
period last year. 

Total current assets were re- 
ported as $19,878,662, compared 
with $16,392,829 Dec. 31, 1936, and 
$14,047,179 on ‘March 31, 1936. 
Total current liabilities on these 
three dates were $7,644,423, $5,- 
271,170 and $6,309,246, resulting in 
net working capital of $12,234,239 
March 31, 1937, $11,121,659 De- 
cember 31, 1936, and $7,737,933 
March 31, 1936. 


U.S. Steel Reports 
Spring Dividend 


NEW YORK.—A dividend of 
$5.75 on its preferred stock was 
announced this week by the 
United States Steel Corp. Of this 
amount $1.75 represents regular 
dividend, while the balance rep- 
resents arrears on the _ senior 
stock. 

Net earnings for the first 
quarter were $28,561,533, before 
surtax on undivided profits, equal 
to $2.55 a common share, after 
deduction of the quarterly pre- 
ferred dividend, compared with a 
net of $3,376,304, or 94 cents a 
share on the preferred stock, in 
1936. 


Bendix Aviation 
Net Drops Slightly 


SOUTH BEND, Ind. — Bendix 
Aviation Corp. showed a slight 
decrease in earnings during the 
first quarter of 1937, according to 
its quarterly report. Consolidated 
net income for the quarter end- 
ing Mar. 31, 1937, was $806,508, 


| equal to 38 cents a share on the 


common stock. Net income for 
the same period 1936 was $806,820 
or 41 cents a share. 


Quarterly Dividend Paid 
by Bethlehem Steel Corp. 

NEW YORK.—A dividend of $1 
on the common stock and regular 
payments on the two classes of 
preferred shares, was declared this 
week by directors of Bethlehem 
Steel Corp. 

Net income for the period was 
$8,293,833, equal to $2.01 a share 
on the common stock. This com- 
pares with $603,065, or 65 cents a 
share, on the 7 per cent preferred 
and 8 cents on the 5 per cent pre- 
ferred in the first quarter of 1936. 


Earnings Soar 


YOUNGSTOWN.—The Youngstown 
Sheet & Tube Co. has reported earn- 
ings of $4,886,019 for the first quar- 
ter of 1937, by far the best quarterly 
profits since 1929. The earning is 
roughly at the rate of $3 a share. 
In the corresponding quarter of 1936, 
Sheet & Tube earned $1,897,299 and 
in the last quarter of last year its 
net earning was $3,719,115. 


Ford of England Net 


LONDON.—Ford Motor Co., Ltd., 
reports for year ended Dee. 31, 1936, 
net profit of £497,693 after all 
charges, against £597,153 in 1935. 


















T ISN’T the flowers that bloom in the spring that bring 
a song to this happy fellow’s lips—it’s his bumper crop 
of orders for Buicks! 


For when he signed up for a Buick franchise, he signed up 
for that perfect combination that makes the kind of business 
you'd like to have. 


He has a car that everybody wants — at prices nearly 
everybody can afford. 


He can offer style, power, pace, comfort —and outmatch 
all comers on every count. 


He operates in a protected territory — before he got his 
dealership we made sure the territory had the potential to 
make the deal worth while. 


He has hard-hitting advertising working for 
him, and all the sales-supporting material 
he can ask for. 


aia 


And just as a check and aid to his own good 
business sense, he has the help of a factory 
field force that not only knows the retail 
automobile business, but can show him how 
to keep such a business making the money 
it should. 


No wonder it’s the merry month of May to 33 
this dealer! Nobody on Automobile Row 
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is better fixed to cash in on the big spring selling season. 


How about you? Wouldn’t you like to be able to whistle as 
you balance up your accounts? If you’re the right sort of 
straight-thinking citizen with a fair share of energy and 
enterprise, maybe there’s a spot for you selling Buicks. 


It’s worth looking into. Drop a confidential letter today to 
W. F. Hufstader, Sales Manager, Buick Motor Division, 
General Motors Sales Corporation, Flint, Mich. 


LOWEST PRICE EVER ON A BUICK 4-DOOR SEDAN! 
The beautifully big, buoyantly able Buick Spectal 4-door 


sedan today delivers at a price almost as low as the 

average for six-cylinder four-door sedans outside the lowest 

price field. Compare delivered prices and discover how 

very Littl more buys Butck’s straight-erght smoothness, valve- 

in-head thrift, 100-horsepower mobility and immeasurably 
greater performance, comfort and style! 


GENERAL MOTORS TERMS TO SUIT YOUR PROSPECT’S LIKING 


FOR DEALERS, TOO! 


YOUR MONEY GOES FARTHER IN A GENERAL MOTORS CAR 


